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FOREWORD.

In my previous work, ‘“The Art and Sei-
ence of Personal Magnetism,”” I gave the
principles and elementary rules for develop-
ing peraonal power and influence,

In this work the subject will be continued,
although it will be a complete work in itself,
a3 no doubt many will secure this volume
hefore they know there is a previous work.
Those who have read *“The Art and Science
of Personal Magnetism’’ will better under-
stand these advanced lessons, because we
have repeated very little of the matter con-
tained in the former work.

I will not go over old .beaten paths, or
indulge in abstruse terms, but will give in a
condensed non-mystical style all I have been
able to learn of this wonderful power, from
the latest and ablest teachings on the subject.

As in my previous work, all technical terms
have been avoided, so that even the layman
may readily understand. Some time ago one
of my stndents asked me why I had met with
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8 Foreword

such remarkable suceess in my teachings, and
my reply was that, after many years of study,
I have succeeded in working out a united sys-
tem along purely scientific lines, which is
practical and appeals to reason. In a short
time the faculty of intuition is developed, and
as one secret is unfolded the key to another
is placed in the hands of the student.

For years, at a great expense, I bought
eourse after course of instruction. I studied
everything I could get hold of relating to the
secrets of personal magnetism, and suceess.
Many of these instructions were guaranteed
to accomplish wonders, and I earnestly waded
through their abstruse terminology, hoping
to find the key.

1 found that many others had pursued the
same course that I had, and that the results
were nnsatisfactory. Then I concluded that
something must be wrong,.

In time I realized that the private lessons,
which were expensive, were got out as a
money-making propogition. They were not
concerned with the effort to give students
value received ; to make the work concise and
readily understood and applied, but merely
to confuse.

Foreword 9

Naturally this method of procedure could
not attract success. The foundation upon
which they built was wrong.

In my search I found some grand truths.
| gained a little from each one, and thus I
have been able to put into a condensed and
perfectly simple form all the seerets which
| have discovered and proved, so that T am
confident that the student who earnestly
learns and applies these straightforward and
practical methods will be able to win,suecess.
‘T'hey have been worth thousands of dollars to
others, and will be, I know, to you.

What I am giving you in this volume has
been personally tried and proved. From my
long experience I am certain that if you study
the lessons and practice them, you ecan become
magnetic and make good. If you have not
met with the success youn desire; if you have
not been able fo earry out your plans, just
pet busy and read my lessons ecarefully,
T'hrough your higher self you ean come in
contact with tremendous forees and you can
master the secret of the Omnipotence of
Natural Law.

One thing I must impress upon you, and
that is that you must always use your forces




10 Foreword

wisely. You must never attempt to nse your
power to further anything that is dishonest.

If vou should thus attempt to misuse the
power yon acquire, I can assure you with
absolute certainty that you will draw unto
yourself penalties in exact proportion to the
wrongs you have done.

CHAPTER I

THIE ADVANCED COURSE IN PER
SONAL MAGNETISM.

Fiveryone possesses a certain magnetism
which eludes the photographer; which the
painter eannot reproduce; which cannot be
vhiseled by the sculptor,

Although it cannot be geen, nor really de-

seribed, personal magnetism is a tremendous
power. It is a very important foree in life,
and those who possess it will meet with the

most happiness and attain the greatest sue-
eess in life.

Many poor boys and girls have envied the
rich youth who does not have to go ont in the
world and earn a living, when all the time
they may have in their possession a magic
power, which, if properly developed, will
hring them greater honor and success than
that of the rich man’s meney,

The man or woman with a charming per-
sonality is wanted everywhere, while the mil-
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12 Personal Magnelism

lionaire cad will not be tolerated, except to
be made a joke of. The man with a magnetic
pergonality, with a very limited capital, is
far more likely to succeed in business than is
the rich man who has an unprepossessing
personality.

There iz a law back of all ereation which
evens up accounts. No one is given all the
advantages.

There are many young men who have
started in business with almost nothing in a
financial way, but who possessed a strong,
clear magnetic power which enabled them to
gecure eredit. Jobhing houses, wholesale
lealers and business enterprises of all kinds
are willing to take a chance with a pleasing
young man of promise. i

We meet persons who are well-groomed,
persons who have agreeable manners and are
attractive, persons who possess a great deal
of magnetism, but we seldom meet one who
possesses all these.

In this work I shall show you how to culti-
vate all of them, When you have acquired
all these qualities, yon will possess a talisnman
which will open all doors to you.

The person with pleasing manners is sel-
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dom refused any request. They have such
an attractive way with them that yon feel it
I8 & pleasure to do something for them,

You have all met such persons. 1 know a
salesman who ean sell almost anything. Here
ig his seeret: He interests himself in you at
onee, and makes you feel that he is doing youn
an especial favor by letting you buy his goods.
e is so attraetive and hiz manners are so
ingratialing that you admire the man. He
Lrushes aside all formality and in a short
time after you meet him you exchange con
fidences as though you had been life-long
friends. He is so different from other sales-
men that you feel it would be a pleasure to do
business with him. The chances are that he
may sell yon something that you do not want,
but at the same time he will give you the im-
pression that he would rather lose his right
arm than to permit you to take anything you
do not need.

THE POWER OF MAGNETISM IN BUSINESS.

The promoter knows the value of perzonal
magnetism and does everything in his power
to develop that latent force in himself, The
business man is now beginning to realize its
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power and is looking for employees who have
a winning personality, those who may become
magnetic by a little training.

Few persons are proof against a persuasive
influence.

In every walk of life we are constantly
swayed by the charm and the magnetic per-
sonality of some whom we meet. Those who
are the most fascinating achieve the greatest
BUCCESEEes,

We are helped and strengthened by mere
association with magnetic persons, those
whose character is charming and attractive.

They seem to have the power to lift you up-
ward. You feel broader and bigger in every
direetion. They make you realize possibili-
ties yon never dreamed of. They awaken in
you a new power ; you are inspired with a new
ambition. They make you want to do things.
The best that is in your nature is drawn out;
you have new impulses and aspirations thrill-
ing you.

It has always been a moot question as to
just what is the greatest blessing in life. We
all have different ideas. Most persons think
that the aequisition of money is all-important.
But it is my conviction that the greatest
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achievement we need hope for is to raise our-
gelves to our highest possibilities; to call out
the hidden beanties of our nature, and to
bhecome attractive and helpful to humanity
instead of repellent and unsympathetie,

I'or the benefit of those who have not read
my previous work, ‘* Personal Magnetizm,”’ I
want to state that I have taken students who
nppeared to be totally lacking in magnetism,
and in a short time have developed them into
the most charming men and women,

Personal magnetism is not a subtle force
possessed by only a few, bhut it is a latent
power which may be developed by every one
of fair intelligence. By persistent cultivation
nny one may possess attractive qualities.

All that I reeeived in the many courses of
ingtruetion which I studied, and much more,
will be eontained in my books, get forth in the
#implest and most lucid langunage, so that
there is no reason why you ghould not become
ngreeable and pleasing to every omne with
whom you come in contact.

Your love nature will be developed and
your sympathy will be broader; you will be-
come kinder, gentler and more interesting to
yvour fellow-beings. Any amount of time and
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money expended in the work of making your-
gelf magnetic will be well spent and will pay
you well.

It wounld be diffieult to estimate the number
of persons who have voiced the following
wish: “‘If I could only attraect friends; how
I wish I eould become popular and magnetie."’

Those lonely, discouraged souls who,
through lack of magnetism, are left out in
the cold world, eould readily aecquire this
priceless possession if they would but reso-
lutely apply themselves.

It would be well for young persons about to
enter merecantile life, and also for others who
have thus far failed of the success they had
hoped for, to consider this opinion expressed
by experienced and highly suceessful men:
‘““ A pleasing personality is not only a valu-
able asset, but iz almost indispensable to the
unknown aspirant for favor. There are
doubtless thousands of men and women in
this and other cities who have turned away
disappointed, after making application for a
position as salesman, without having the
slightest idea why they failed to get a chance
to work. They have been competent to do the
work they applied for, yet, because of some
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carelessness in dress or sloppiness of manner,
they made a poor impression on the man who
appraised them, and thus they lost the oppor-
tunity to show what they could do. If they
had econsidered beforehand that strangers are
bound to judge their capabilities by their ap-
pearance, they might have improved that
appearance enough to have turned the secales
in their favor.”’

There are a few persons who are born mag-
netie, but the power is usually acquired by
cultivation. Those who do have it are stu-
dents of human nature. Magnetism is ae-
quired by studying magnetic people and
imitating their ways. Magnetic people im-
part some of their power to those who asso-
ciate with them. It is a law of nature that
whatsoever you give out will return to you
with interest. The magnetism you transfer
to others will return to youn with added power.

You will find the man that does not asso-
cinte with women has no magnetism. Women
usually have more magnetism than men. Man
draws much of his magnetism from woman.
It is through her influence that he becomes
refined and interesting. Many coarse, stupid
and uninteresting men have changed them-
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selver in a short time after having become
interested in gome woman.

A woman of strong magnetism can accom-
plich wonders with a man in a short time, By
a strange ‘‘irony of fate,’”’ man, after being
taught by woman, often turns and nses the
power he has thus acquired to control her and
eompel her to do his bidding.

He is able to do this because his training
generally develops a stronger will. IEvery
woman has her master. She is a willing eap-
tive to the right man, and when she is thus
captivated she is a wonderfully changed
person. She loges much of her individuality
and what is her husband’s will and desire
becomes hers. This is all wrong.

You should never subjeet your own indi-
viduality to another’s, You should seek to
preserve your individuality and to develop
and improve yourself. If you admire some
one for their attractive qualities, add those
same qualities to your own, but retain your
individuality.

Many women after marriage so change
themselves that they become a mere tool of
their husband’s will. Thus they become mo-
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notonous and tiresome to the husband whom
they seek to please.

Nor is this state of affairs entirely one-
sided. Many & man loses his finer qualities
when he falls under the domination of an
inferior woman, and instead of developing
along the lines of his higher nature, he per
mits himself to be influernced along the wrong
lines. It is important that we each and all
pregerve our own higher instinets and develop
glrength and magnetism without seeking to
gubject another to our will.




CHAPTER IL

THE SECRET OF BEING NATURALLY
MAGNETIC.

What I am going to state in this chapter is
startling, but after a careful study you will
find that the laws governing phenomena are
natural laws.

If T were asked what T consider man’s most
valuable asset, I would unhesitatingly answer
¢‘Personal Magnetism.”

Personal Magnetism will bring happiness
to the person possessing it. A man may
sometimes sncceed in acquiring worldly goods
without the aid of this wonderful force, but
he will miss the greatest happiness in life,
namely, the love of family and friends. Work
will no doubt have given him a certain satis-
faction, but when the twilight of old age has
been reached dollars are a cold substitute for
love and friendship.

This work will, I trust, be read by a great
many young men and women who are just

20
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glarting in life, and perhaps by many others
whose life has thus far been a failure.

To these I want to say that you should
read this work carefully and then put into
practice the teachings I give you. You ecan,
if yon will, become magnetic and attract to
yourself friends and snecess.

Of all the millions of people there are not
two who have the same kind of magnetism;
each person is distinetive; his magnetism is
entirely his own. We know this from the
fact that a bloodhound can follow a person
through a crowded street guided by the trail
of the person’s magnetism.

The seeret of being naturally magnetie is
to develop your love nature go that you think
love of all the world; you must possess self-
gontrol ; you must at all times be above petty
meanness; above irritability; above resent-
ment and malice and gossip, and all the weak-
nesges which so many permit to interfere
with their highest and best development.

You must develop your generosity and your
gympathies, and be ever ready to give a help-
ing hand to the needy.

Knowledge is self-conscious power, and by
{hinking how you ean add to your personal
influence you ean do so.
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Many volumes could be written from
ancient records demonstrating how The Magi,
the wise men of the East, could influence the
people. History proves the fact of the pos-
session by the few of the secret of this power,
and as far back as we have any records we
find evidences of the secret of fascination and
its marvelous effect upon the world.

In faet, it would seem that in the earlier
stages of our evolution fascination and the
laws governing the use and the development
of personal magnetism were known and prac-
ticed more than now.

Man has no limitations other than those
which are self-imposed. All things come to
him who strives with an earnest, unfaltering
will.

No one can study the records of ancient
Egypt and the wonders which their priests
performed without realizing that they were
adepts in the art and practices of magnetism.

HOW TO GAIN CONTROL OF OTHERS,

You can never control another unless he or
she iz negative to yon. If you have studied
my previous work, youn should be able to make
yourself positive to others, at will, but as you
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may meet some persons who are extremely
positive, I will first show you how to make
them negative.

Scientists are giving more aftention these
days to the subject of “*dual consciousness®’
than ever before in our modern research.

Nevertheless, according to the ancient
oceult teachings they are still only at the
outer fringe as it were of that vast field of
human activity.

A more careful and extended study of the
areas of sub-conscions activities is bound to
reveal some wonderful seerets of our inner
selves, Every one has a deeper and a greater
personality than that which is evident to the
casual observer.

The only difference between the manual
laborer and the mental giant is a matter of
brain development. In the man who works
only with his hands the latent powers of the
subjective self are still dormant. In the brain
worker these faculties have been aroused.

We speak of “‘doing things,’’ but before
we commence to do, our inner self must
marshall the facts and co-ordinate them for
our hands to work out. As yet comparatively
little is known of this inner mind, but we are
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commencing to realize what wonders it can
do for us. The inner mind is what makes a
man. It is the real secret of success. It is
very important, therefore, that yon come into
close relationship with this inner mind, both
in yourself and in others. You ecan trust your
inner mind fo solve the most difficult prob-
lems and guard you against defeets.

Experience is a great teacher and your
experiences are all stored away in your sub-
conscious mind, to be called upon at your will,

We think and act as we do becaunse of past
experiences. Of course we do not remember
all of the things that have happened, but they
have all left an impression upon the inner
self.

Agk a suceessful business man why it is
that his plans turn out right and he will say,
T just used common sense.’” J. D, Morrell
says: “‘Common sense ig nothing but a sub-
stratum of experiences out of which our judg-
ments flow while the experiences themselves
are hidden away in the unconscions depths of
our'intellectual nature."’

In ““The Diseases of Memory,’’ by Ribot,
a curious case is reported. A business man in
Boston, Mass., having an important question
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under consideration, had for the time given
up the solution of it as too much for him,
But he was conscious of an action going on in
his brain which was so unusual and painful
as to excite his apprehension that he might
be threatened with*palsy or something of that
sort,

After some hours of this uneasiness, his
perplexity was all at once cleared up by the
natural solution of his doubts regarding the
problem which he had given up—worked out,
a8 he believed, in that obseure and troubled
interval.

In the instance above quoted the man was
vaguely cognizant of the work going on in
lis brain without having distinet consecions-
ness of it.

““You have but to look to your deeper self
for your best problems and your hest solu-
liong, some of which come because yvou seek
them, but many of which eome when you are
not seeking them.?'

You can educate the inner mind to such an
oxtent that you ean depend upon it for help,
nnd it will do as you suggest.

To a person who has never read along this
line of thought some of these teachings may
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gound mysterious, but I can assure you that
what I am telling you is actually going on all
the time, only your outer, or ohjective, mind is
unconscious of it.

Your deeper self always decides your most
difficult problems. Somefimes you are con-
ccious of thinking deeply, but more often this
inner self sees the matter under considera-
tion withont the fact ever rising to your outer
consciousness.

By following my instructions yon will be
able to educate this inner mind and to con-
sciously depend upon it for help.

We know that if a man starts out with the
convietion that he can succeed, he will be
much more likely to attain success than will
the one who doubts his ability; so it 18 with
this inner mind. Know that you can succeed
in edueating this mind, and you will soon dis-
cover that your commands will be oheyed.

Instead of mieekly asking for the solution
of a problem, you should demand it, and you
will get it. To a certain extent you have al-
ways done this, but the point is to do it con-
sciously, with power and with confidence.
Thus your power will increase.

not coneentrate enough.

thing and want it above all oth ;
thing
will get it. er things, you
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Mun has hitherto placed limitations to what
ho might do.

Uradually we are lifting this barrier to
m'vu.mplis]ament, because we have begun to
:I-q-ulw.u that everything gives way before the
force of a strong and determined will. :

In our schools the mind is trained, but not
the will. The will is higher than the mind and

should control the mind just as the mind con-
trols the body.

HOW TO BECOME MORE MAGNETIC,

1 The first thing I want to impress upon you
is Lh_-:'. importance of faith and courage. Aec-
cording to your faith and your courage to
persevere will be your inerease in power.
F_I.mpru:ss this faet firmly upon your mind:
L1 l.ﬂil re enough for results I will :;ttza.in f,hem..
If it is really your desire to he magnetic
you can be; if you want to be rich you can be;
but, before you will be, you mu;s!;‘dmiale justt
what you want to be and concentrate upon it
I'he trouble with the majority of persons ir?:
that they try to do too mun}r‘thinga, and do
If you want any-
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Cultivate assurance and divorce yuursrﬂf
from doubt. Whatever you umt:rtu‘kja, |[|:I'.I. ::
up your mind to be :-:nmrur‘!:'«-.tul, E‘J\’{".‘r‘f”!"f--“*“ ;
has some desirable qualities, and Rl..‘-ﬂtbﬂlﬂl.
Fliminate the undesirable

undesirable ones. ! ;
i irable 7 careful
ones and build up the desirable. By eare

study of yourself you will be astonished to
find how much you ean improve your power.

CHAPTER IT1,

THE DEVELOPMENT OF YOUR MAG-
NETIC POWER.

Fivery person has already all the magnetic
power that he or she will ever have any use
for, What you need to know is that you have
it, and to be able to draw upon your storage-
keeper—the inner self,

You cannot make yourself magnetic by
merely reading all the books in the world on
the subject. No one can impart power to
you, because no one can create power for voun.
All power comes from within. It does not
take any more effort to be magnetie than not
to be. To unfold latent power is very simple.
When once you realize that yon have power,
you havé confidence in your efforts, and this
power irradiates your whole being., If the
irradiation is weak, your power will be weak,
but if the irradiation is strong, your power
will be proportionately strong, and you may

29
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beecome invincible. We never know what we
ean do until we have something to spur us
on to achievement.

You can develop magnetic power by think-
ing and acting and ** imagining’’ that youn are
more magnetic. Thus you become a human
dynamo and you attract magnetizm, Once
you start the subeonscious self thinking that
you are magnetie, your whole persmmlity will
respond and yon will develop unlimited
power.

An Oriental saying is: ““There i8 no limit
to the knowing of the self that knows.”" To
develop yourself so that you will come in close
contact with that self that knows is a coming
soience. We will not take up this subject in
this work, but will in a later work, which will
be called ‘‘Seership: The Science of Know-
ing the Future.”’

Vou will find the person with a winning
personality has gomething behind him. A
weak pergon is never magnetie. I do not
mean physieal strength. Physical power is
not attractive power. But physical power
may be trangmuted into genuine magnetic
ability. Physical power 18 merely the ammu-
nition which may be used for other ends.
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RULES FOR DEVELOPING A MAGNETIO PERBONALITY.

The rules for developing a powerful per-
gonality are many, but after a long study I
have gradually weeded out the least impor-
funt ones and, whereas some of the rules were
in the beginning rather difficult to learn, I
huve them now worked out into a simple and
soneise form. If you will apply the following
inatructions you will soon commenee to unfold
your latent powers:

BULE I.

Believe in yourself; that you have all the
power you wish.

You can readily see the object of this. If
you think yon have no power and that you
are weak, this thought will not develop any
power, but, on the other hand, if you think
you are powerful and start the subconseions
uull to work, you are going to develop power,
Your negative state is your weakness and
your positive state is your strength. Thus
voil now realize the advantage of keeping the
{lon before you that you are developing mag-
notio power, Commit this to memory:

‘'] am power. I am equal to anything that
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may come up in my life. T will unfold per-
gonal power. I am creating within real dy-
namie personal power.’’

The more power you think yon possess the
more actual power you will unfold and it will
be the kind that will bring you real dividends.

RULE II.

Make up your mind to believe in yourself.
Let your whole manner denote action; confi-
dence, courage and the ability to do things.

Yon hear men say, ‘‘He will make good.”’

What is there about the man in guestion that
gives them this opinion of him? It is his
manner. He believes in himself.

Suggest to yourself: ‘‘I am power. My
manner and my personal atmosphere (a
sphere of space aronnd me) vigorously ex-
presses activity and courage and cnnﬁde:tt
personal power. It is my way. Itis my ath-
tude. T have enough to win confidence and
respect.’’

RULE III.

You can never hope fo increase your per-
sonal magnetism until you firat familiarize
yourself with the tools pertaining to the
power. The tools are those of your own or-
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ganism, You will find that at times you are
very unmanageable, The mechanie becomes
trained in the nse of the tools of his trade, but
fow persong ever become gkilled in handling
the tools which nature has given them within
tleir own mind,

The physical body represents the storage-
house. Your snccess in life depends mpon
your ability to handle this power. Watching
others is of immense benefit. If they display
qualities that would be of value to you, make
n mental note of them. Many persons do
{hinge quite unconseiously: You may do the
very things which when seen in others horri-
fics you. What we do ourselves never looks
quite as bad to us. The only way you can
improve yourself is to watch yourself closely
ench day. Be determined that you are going
to correct some fault, or do something better
than you have ever done it before, You will
ueo that this is very easy of accomplishment.
In a year’s time you will have made three
hundred and sixty-five improvements. At
{his rate you would assuredly have become
proficient. It is a good idea to have a little
nolebook, Every time you do something
which you know you should not have done,
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make a note of it. The next time you do it, the
thought will immediately suggest itself, and
the chaneces are you will not repeat the un-
desirable act.

You will find it a great help to write down
each night before going to bed, the improve-
ment you have made. This will impress it
upon the subeonscious mind and it will be-
come a part of you. It will be just as easy to
do this as anything else. The suggestion for
the rule: Be ever ready to change for the bet-
ter, Keep your mind receptive to the good
and close it to the bad. The law of good is
wonderfully magnetie, and it is deplorable
that there are so few who realize: “‘The right
thing and the true thing are the only things
worth while.”’

RULE IV.

Be ever careful what you say. Never take
for granted that it is the truth becanse some
one told you so. They may have added a little
to the original story; most persons do; or
they may have been misinformed. If the lat-
ter is the case, yon may be placed in a very
embarrassing position and are liable to have
a painful or nnpleasant experience.
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I/nless you are convinced that something
which has been told you is really the truth,
o not think of repeating it as the truth. If
you do repeat it, give the authority it came
from. But,even though it be the truth, unless
you are ready to say it to the person’s face,
do not say it at all. "The square man will
nover state facts other than as they are.

RULE V.

You will never find a selfish man with a
winning personality. Self-interest is very
pooensary, but deliberate selfishness is very
pmagnetic.  Sometimes we meet persons
whom we think we would like very much, but
whon nequaintance develops the fact that they
are welfish, we lose our respect for them and
wo Lurn from them in dislike,

(o of the greatest assets in life is friend-
alilp, A man may have all the money he
winily, but unless he has real friends he will
ol Lo happy.

RULE VI,

T'net is a simple little word, but it has a
wonderful meaning. The dictionary defines
Il “rendy power of appreciation and doing
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what is required by girenmstances.”’ 1f hus-
bands and wives would exereise the same tact
after marriage as they did before, there
would be fewer unhappy marriages.

THE ART OF BEING AOGREEABLE.

Yon can make yoursell so agreeable that
no one can be disagreeable to you. {When 1
was first married I came home several times
and found my wife all out of sorts. The first
time it was because the maid had let the roast
burn, but instead of getting angry as ghe was,

I langhed and joked about the ‘awful ealam-
ity.’ 1 inquired if there wasn't something
else that we could eat. We soon discovered
that we conld get along very nicely without
the roast. The next time 1 found my wife ont
of sorts the maid had left without go mueh as
saying she was going. When my wife went
out to see that everything was in readiness
for six o'clock dinner, there was neither din-
ner nor maid. She immediately worked her-
gelf into a bad temper. Again I gave her the
laugh, and in less than a half hour we were
enjoying a good meal, After these two ex-
periences my wife realized how useless it was
to loge her temper and permit herself to be
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wpmel over trifling things, or over big ones.
I\ iloos no good and does much harm. The
Wiile porson loges his temper i.'.'dé.lﬂj'. The
wlyong one controls his, Don’t show your
wonloss by constantly losing your tgmper.

Muny married people would live happy
livon if they would learn to control their
fwinpor, And it is generally the trifling things
(il enuse trouble. Avoid dweliing'upr:.m
Leiflon nnd you will do away with most of your
tranbilos,

RULE VIL

If you want to be well liked it is necessary
i heoome what is called ““a good mixer.”’
Whin comes naturally to some, but with the
i jority it must be cultivated. As there are
wll kinds and elasses of people, it 18 necessary
fur vou to be able to adapt yourself to all sorts
unil conditions of persons. A good mixer has
{i b willing to meet the other fellow’s tastes
uiil donives, not as a condescension, but as a
gronl plensure, If he meets some one with a
Wiobly,? he interests himself for the time
bbb lonst in the same thing., A great deal
ol diplomacy must be exereised by the one
who 1o nmbitious to develop a winning person-
ilily
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RULE VIII.

Have ever an open mind. Do not try to
convert others to your way of thinking or
acting. Avoid all interference with another’s
tastes, beliefs, political affiliations, recrea-
tions, business afTairs, ete. T do not mean
that you must go out of your way to do things
which are objectionable to you when you do
not have to, but it is well to ‘‘do as the
Romans do when you are in Rome."

It is just as easy to refrain from express-
ing your dislikes as it is to express them, and
you should always remember the importance
of tact.

RULE IX.

An attractive manner is assured if we will
avoid the following: Sarcasm, impertinence,
ridicule, hot temper, profanity, roughness,
brirtality, vulgarity, a loud voice, and grouchi-
ness. Almost every one has some of these
gualities. How many bave you! You may
have more than yon think. It is possible to
exchange everyone of them for their opposite.

If you are talking to some one who gets angry,

if you will but control your temper his anger

Development of Magnetic Power 39

will conse, Make a point of cultivating the ex-
wul opposites of these traits and it will help
voit wonderfully to develop'an attractive man-
nor, Sometimes, thongh not often, we hear
wilel of o person, *He is genuine,”’ Men and
wolmon of “genuine’’ qualities are every-
whore in demand, and will be more and more
uo i the bosiness world. Genuineness devel-
i magnetic qualities of the very highest
ki, When you meet a person of this genu-
b wlommp, yon know at once fhat you may
Lrumt him or her,

Il you will obgerve carefully, yon will note
Hin fnet that the genuine person does not turn
lilw oyon nway when conversing with you. His
Wanner is free and natural, simple and un-
nlloidad,

Tulio this snggestion into your mind and
wol npon it: ““I am just what I appear to be,
il o man can gay I am not."’

RULE X.

Thore is nothing so detrimental to the de-
volopment of a magnetie personality as lack
wl wollcontrol. It is not so much what you
sy i how you say it that counts. A man
who loses his temper loses his balance and
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does not weigh his words. The resnlt is that
he arouses anger and resentment in others as
well as himself and defeats his own efforts.
The man who keeps himself under control
commands our respect and confidence, Such
a man is well fitted to eontrol others. In the
morning before you start out to your daily
work or play, as the case may be, say to your-
self, ““No matter what happens today I am
going to remain calm and not lose my tem-
per.”’ Before going to bed at night think over
your day's actions and see if you have kept

your word. If you have, make a firm resolu-
tion to eontinue to do so tomorrow and the
next day and all the days to eome. Yon can
do it, and you will find that it will pay youn
well besides helping you to develop mag-
netism.,

RULE XI.

Yonu cannot expect to have a winning per-
sonality unless you have an eye that is not
afraid to look straight at a person. Look into
the mirror and think of something pleasant.
Note the effect in your eyes. Praectice in this
way will give you a magnetic eye.

CHAPTER 1IV.

HOME POINTED HELPS AND GOLDEN
LAWS.

HOW TO DEVELOFP A MAGNETIC VOICE.

Muny times we see persons who we think
will bee faseinating, but as soon as they speak
Wi ehange our opinion. A well-trained voice
I n big naset and one that is well worth enl-
Hvating. IPew persons are naturally gifted
with n good voice,, All need more or less
training. The more variation you can put
o your speech the better. A man with a
woll truined voice can use an infinite variety
ol wuyr in which fo express his thonghts.

I'he first thing you should aim to do is to
apionk with a pure tone. You should put .
uvery bil of your breath into your voice. A
vuloo thus controlled and managed is more
niroenble to listen to and requires less effort.
Il yonr thought is pure, there is no reason
why your tone should not also be pure,

41
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POWER OF QONVERSATION.

Vou cannot be too particular how you ex-
press yourself, Nothing betrays the char-
acter of a4 man go quickly as his conversation.

“The quality of his voice, his nse of words,
his ability to put his ideas into forcefunl and
effective speech all disclose his preeding and
edueation.’”

The ability to be able to speak interestingly
is very necessary if you want to be entertain-
ing. You must be able to deseribe vividly an
interesting experience or tell a story graphie-
ally.

The person who wants to become magnetic
must be eareful not to use loose or incorrect
langnage. Be ever on your guard. Use the
atmost care at all times in your daily eonver-
sation, Speak every word glearly and cor-

rectly. Use a low tone, as low tones are
purer. Never use glipshod language or a
light piteh tone. Don’t try to speak too fast,
and open your mouth when you speak.

When you shake hands put some feeling
into it. Your grasp should be firm, but never

use a erushing grip. Put your whole hand
aquarely into that of the one you are greefing.
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o eureful of your earriage, and stand and
all worrectly, Stand squarely on your feet.
When you sit down see that your feet are on
i loor and not twisted around your ankle,
ul wround the leg of a chair.

I'lhe next time yon are in a ear or a restan-
punl, notice how the majority of persons have
fhalr foot twisted. See that you do not do
thin, 1f looks very bad.

Don't try to talk too much. Be a good
Huloner, If you want to make a good impres-
i upon another, get him fo lead the eon-
vurnition, and have him tell you all about him-
wull, Moat persons like to talk of themselves.
Phiu b¢ n bad thing to do, and don’t you be
wullty of it.

Al of the above traits are the inheritance
ol (he majority of mankind, in a greater or
lunner degree, as the case may be, But yon
pil lprove yourself to an unlimited extent
i you try, and this I know yon wish to do or
vt wonlidl not be reading this book.

omember that the magnetie person is the
woll rounded individual. All of your good
pulinbn sorve fo make you magnetie. All your
fuills combine to make you unmagnetie. Youn
iy wear a mask for a time and not be de-
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tected, but not forever. Your true nature will
reveal itself.

What you want to do is fo change ‘thnse
qualities hidden by the mask into desirable
ones and then yon will have nothing to con-
ceal. You will have nothing to hide and you
will aet freely and naturally.

Undesirable quali- Desirable qualities
ties usnally hid- that should be
den by a mask. cultivated.

Indifference .......:: . ..o+ Friendliness.

Don't be weak ............but vigorous

Don’t be nervons .......... but calm

Don't be fickle ...... B

Don’t be slow ......ccovuen but quick

Don’t be uncertain ..... ...but decisive

Don't be repelling ....... ..but agreeable

Don’t be doubtful .........but confident

Don't be fearfal ...........but courageous

Don't be unreliable ........but faithful

Don't be tricky ....o00vvene but honorable

These will do you no These will help
good, and add noth- you in a great
ing to your comfort many ways.

or welfare.
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Pule un inventory of yourself. How many
ul' the characteristies tabulated above on the
Wl hond side, have you?! Have these ever
holpod yon any? Hawven’t they caused youn a
lut of trouble and harm? Wouldn'’t you be
bultor off with those on the right hand side?
Curlninly you would, Then why not cultivate
them? They will pay you well. It is qualities
pueh ne these that will make yon magnetie.

' world needs noble characters. Men
wiel women who will stand for what is right,
Hiwl, lnst and all the time. Men and women
whom money can not buy, There is a big op-
purtunity awaiting those who can qualify.

Mulo it a point to be agreeable to all with
whon you come in contaet, and not just to a
fuw persons npon whom you desire to make a
fuvorable impression. Try to win the re-
spieod, friendship, and confidence of every
pirson with whom you eome in contact. And
tn do this you must deserve it. Don't be
agroonble merely beeause you want to im-
props n person, but because you feel kindly
townrd all,

1o not use slang or profanity. Be careful
li mnke your first impression an agreeable
uiie, Do not appear embarrassed. Don't
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permit yourself to be annoyed by small
things. No matter what your oceupation, feel
that you are just as good as any one. Ne
work can degrade a man but a man can de-
grade a position.

If yon feel that you are superior to some
one else, never show it.

If you will keep cool you will be the master
of the situation no matter what may come up.

Be simple and avoid all false notions.

A good reputation is of priceless value. Do
nothing to mar it.

We should not judge a man by his clothes,
but we do nevertheless. Yon must not only be
all right but you must look all right.

No man or woman wants to meet those for
whom they especially care, when they are
looking badiy. This is inborn.

Take note of some person you know, the
next time you see him particularly well
groomed. His manner will be quite different
from the one he assumes when he has on old
elothes,

It iz not always the person who expends the
most money, who is the best dressed. Tt re-
quires tact in selecting clothes and in taking
care of them.
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I'he following points should be taken into
sunnlideration :

Bon'l try to wear something which does not
ok well on you, just because it happens to be
e lntost style.

Hludy what personally suits you.

Bon'l dress so as to attraet comment, and
aritipinm,

Drons in harmony with your surroundings,

THE WINNING MAN,

W nlwiys master of himself and when you are
tstor of yourself you are also master of
uthore, baganse yon are a man of power,

T'he real instruments of magnetism are:

Muliing the best of yourself.

Mlrong rosolution,

Duoinion,

Froporving your energy.

Lnwuvering persistence.

Iin wludying these lessons keep this ever
haloro you:

I nin studying these lessons for a definite
'IHI IIIHH'I.

L nin now convinced that I can make myself
fur more attractive than I am now.
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I am going to follow out these instruetions
from cover to cover.

I am going to put my whole will power into
this work.

I am going fo accomplish results.

1 am convinced that there are no short cuts
to the goal of a winning personality, and I
must work for it.

I am going to make myself just as attrac-
tive as I can in as short a time as possible,

1 am going to win the affection and esteem
of those I wish.

I am going to make my word as good as
my bhond.

I am going to keep my eyes open for every
one of my defects.

I am going to develop my latent possibili-
ties.

I am going to have entire confidence in my-
self and in whatever I undertake.

I am going to turn all rebuffs to advantage,
by charging them up to Experience and thus
profiting by them.

I am convineed that there is no need for
failure,

I am confident of my ultimate success.

Pointed Helps and Golden Laws 49

QUALITIES OF THE MAGNETIC WILL,

Be on the lookout for opportunities to de-
volop your best self at all times.

Don't take risks when youn don't have to.

Ieep your poise.

Clultivate punetpality.

Do not be satisfied with half-way goals but
ilm for the highest,

Unee every week take a half hour and go
lo wome place where yon will not be disturbed
und take an inventory of yourself. Note the
lprovements, Make plans to overcome your
fuilures and plan for bigger successes.

Life is but one unfoldment after another,
(hur consciousness is ever expanding. Our
porsonal power should be increasing. Every-
Whing comes from within, No one ean make
you magnefie but yourself.

Don’t be content to be just an ordinary
porson and do the things that any one can
o, T'ry to do the things that are beyond the
power of the ordinary individual. Develop
your intuitive powers. You will never be-
some very magnetic unless you favorably im-
press and inflnence the people around you.
You build yourself up by contaet with
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others, Yon are quick to notice their good
traits and unconscionsly yon become inspired
by them, You associate with a person of
strong will, and it stirs your own will power.
If your associates have strong eonfidence,
yvour own confidenee becomes strengthened.

There are a very few who do not need a
mental stimulant at times. You need to be
put in touch with the attractive eurrents that
are always around you, even though unseen.
These currents affect your personal magnet-
ism, There is a psychic foree, but it is never-
theless a real force that is felt but not seen.

It is this psychic force that is responsible
for the fact that we will have confidence in
one person and distrust another one.

You will learn all about this psychic force
in ““Seership: The Science of Knowing the
Future.””

HOW T0 IMPRESS OTHERS

Some persons are like elams. They close
up in their shell, and are hard to impress.
Sometimes it is really a waste of time to try
to influence them. But this is rarely the case,
and you ean never tell what youn can do until
you try. You can ultimately reach the most
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nimpressionable of persons, when you find
tho key and make an effort. It takes interest
lo nrouse a person. Make them feel that it is
ronlly worth their while to achieve what you
winh them to do. Make them see what they
ire and what they might become,

Muny a wife has made a great man out of
hor husband when without her he would have
hwon n very ordinary individual indeed.

Hor enthusiasm, and her belief in him, and
hor mental ingpiration have been the invisible
furoes behind his advancement.

In fact nearly all our great men have ad-
itted that mueh of their suecess in life has
oon due to their wives. Their help was not
phywical but mental. The mental image of
tho hushand in the snecessful position which
thoy desired to have them occupy, finally
diryutallized into fact.

Mind moves the world,

Vory often two men will form a partner-
uhip, and make a great suecess, whereas when
they worked separately, they were both fail-
Hm,

The underlying canse of this is due to the
fiol that they were able fo see the weak and
tho strong points of each other’s ability. By
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cooperation they were enabled to diseount the
weak points and apply the strong points to
the greatest advantage.

That is just what yon must do in order fo
become more magnetic. Be ever ready to dis-
count your weaknesses and plus your strong
points.

Before entering into a partnership,
whether it is taking a wife, or a business as-
sociate, you should study each other carefully.

Find out as much as possible about their
past. I'ind out their personal traits and char-
acteristics. See if they will harmonize with
your own. Learn their business capabilities
and so forth.

“‘He who proves indispensable to you as a
partner, might be wholly useless or even in-
jurions to another."’

ieneral Grant and (eneral Sherman re-
quired very different chiefs of staff.

One secret of Napoleon’s success may be
found in the faet that he was free to make his
own appointments. He was thus enabled to
select the men whose qualities supplemented
his own, and helped him to overcome his own
short-comings. Every one is lacking in some-
thing.
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The gening who can manage everything
Wimuell is yet to appear.

Vou must recognize the qualities in others
sl attach them to your own power, if you
sxpoot to do great things.

T'he thing that makes for strength in an
dignnization or a partnership is just what
Hlien a complicated machine so effective,
ey each distinet and different part of the
Hisohanism fitting into its rightful place and
purforming its duty without jarring upon the
ilhor,

T'wo persons of strong magnetic power may
furi in almost invineible partnership by tak-
g their guide ““T am trying to adjust my-
sl to you for what you are at your best.*’

THE LAW OF DEMAND.

Vou wish to become magnetic. Then yon
shinuld demand each and every day that yon
shindl bo magnetie. Do this with sincerity and
i hwnrtlfelt confidence, and in time your de-
i will be realized.

Phere is a universal supply from which you
iy nlways draw, and by exercising your
tientnl powers you ean always attract what-
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ever power you desire. Commit this to
memory :

T demand that measurc of magnetism,
which my personality and my thought, and
my work call for. I am a center. 1 Teceive
power. I shall gain my goal. I ghall make
good my demand.”

Develop magnetism by demanding it.

SUGEESTIONS IN OHARACOTER BUILDING.

Your character is plainly written in your
face. * Beautiful thoughts light up the fea-
fures.” What you think has a whole lot to
do with how you look. Your appearance has
a great deal to do with your attractive power.
The physical body is an external expression
of the soul. You will find the person with

well developed magnetic power, with a good
face and a good physical hody. Your
thoughts and your motives mould your phys-

ical appearance.

¢ Ag a man thinketh in his heart so is he.”
The man who lives a pure life will radiate
the vibrations of purity and his thoughts will
reaeh those with whom he comes in contact.
You can tell a person of pure motives and
high ideals by looking at his or her face, bet-
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fur than yon can by listening to their words.
Your digposition is written plainly on your
aonntenanee. A person whose disposition is
atihly will have the tell-tale lines on the face;
uiil the mouth will drop down at the corners.

I{ is not always the handsome person who
{4 (ho most attractive, A person may have
pluin features, but by thinking beautiful
Hioughts he may become very good looking.
Pow porsons understand their possibilities.
If you place a limitation upon yourself yon
will not wo beyond that limit. You make
yotipnoll what you are, You will never amount
{o nnything if you wait for some one to tell
von what to do.

Vou have been endowed with certain pow-
uiw but you have to use them if you wish to
pocomplish your desires. The harder we
wirk the more suceessful we will be.

HOW TO CONTROL OTHERS.

If you wish to control another, learn his
snlure and habits and you will then know his
wonlinesses and disadvantages. Thus you
linow how to persuade him. The important
{hing in controlling another, is will power.
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Rule I. Belief is the essential thing., In
order to throw our whole heart and soul into
a project we must believe in it.

Rule II. Confidence is abzolutely neces-
sary to suceess in controlling others.

Rule T1I. Do not try to control others un-
less your motives are of the right sort. Re-
member our warning at the beginning of this
book.

Rule IV, It is necessary at times in order
to control others, to discover their plans.
This you may be able to do, if youn have devel-
oped your inner faculties. There is a science
of knowing the future as demonstrable as any
other science. In our work ««Seership: The
Qoience of Knowing the Future,” we show
you how to develop your intuitional nature
that vou are able to detect the feelings of
others; to penetrate their secret motives ; and
to discover what they try to conceal. Any
one may successfully cultivate this ability, if
he will study this book.

Rule V. The golden rule must be followed
in controlling others. ‘Do unto others as you
would that they should do unto you.” If you
are polite, cheerful, agreeable, ete., you will
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v bound to affect those with whom you asso-
tinte,

Rule VI. A strong will is necessary to con-
trol others. You must be able to make them
funl ag you do; to think as you do, without
inking it evident that you are suggesting it
{0 them, If you are able to do this, you have
i ntrong magnetic foree.

e following enggestions will help you to
wontrol others:

I, Don’t be jealous or envious of others.

4, If you have an unpleasant opinion of
nuy one keep it to yourself.

i, Don’t display your temper.

4, Don’t be sarcastic.

fi, Don’t make remarks about another that
yuu wounld not make to his face.

{, Don't make remarks about another that
will injure him.

1. Do not joke in a way to offend any one.

H, Don’t make remarks that you would not
ke before a lady.

§), Don't make promises unless you feel
punsonably certain that you ean keep them.

i), Always keep your word, if possible,
bl Il you eannot, don’t be afraid to explain
why.
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11, Don't relate your troubles to others.

19. Remember the chances are that others
are not interested in your hobby.

13. Don't try to make a man go against his
grain.

14. Let an irritated person return to his
normal condition, before contradieting him,
even if he is wrong.

15. Don’t argue unless you can do s0 1n &

peacelnl way.
16. Fvery person 1s entitled to his owL

Views.

17. Don’t sneer at anything.

18, Don’t form a hasty opinion.

19. Look for a person's good points, not
their bad ones.

o0, Always grant a favor if it is right for
you to do so.

21. Pleasant 1:'01115 eost you no more ef-
fort than unpleasant ones. The former can
do you no harm, but the latier can cause you
a lot of trouble.

99 There are never two ways equally good.
One is always just 2 little bit the better.
(Choose the betier way.

CHAPTER V.
HOW TO DEVELOP PHYSLCAL POWER.

I{ in just as important for you to develop
your body as it is to develop your mind.
Mont men break down just about the time
thoy begin to know something. If youn want
i Lo magnetie yon must keep your body in
fliul oluse shape so that your breath will be
wwuil, your voice elear and strong, and a little
paortion will not fatigue you.

Mule it o rule to devote a little time each
duy Lo physieal development. Not once in a
while, but each day. Before going to bed ask
vourself these guestions:

[lnve I exercized as I intended?

[{uve | eaten as 1 should?

[lnve | taken the hreathing exercises and
1ol iy lungs with fresh airt

\lwnys exercise near an open window.
Doy hreathing is the very foundation of good
bsind L,

59
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Have T had my bath today? Did I bathe
every part of my body?

It matters little whether you use ecold water
or not. The best time for a cold bath is in
the morning, and a hot bath at night. Al
ways dry your body thoroughly, and then rub
voursell with your hands.

Have I sunned mysell?

Have T become excited or hurried myself
unneeessarily

Have I taken sufficient drinking water?

If we would write down these questions in
a little book and the answers, for a period of
a month we would form the habit and would
not have to think of them any more. The sub-
conscious self wounld see to it that we did it.
Life is one big habit.

You will find that all of our really strong
magnetic men have taken particular care of
the physical body.

The following exercises will take but a few
minutes and it will pay you well to take them :

1. Stand ereet with chest well up and your
hands by your side. Now raise your hands

as far as you can over your head, and make
vour hands meet. Inhale as you raise your
hands. Clasp your hands, and hold your
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hronth as long as you can. Then relax, let-
ling the arms fall gently to the sides, as you
sl\rlurl*.

# I'old the arms acrogs the chest and raise
o body up and down on your toes twelve
limen but don’t let the heels toneh the floor.
ol your breath while you are taking the
exoroises,  Aim. to raise yourself g@ntl-},r up
il down,

d. Btand with your arms stretched out in
Ivont with palms together., Swing your arms
bnokward as far as you can, making them
daime together as near as possible in the back.
Al the pame time rise on your toes and inhale.
Waoh fime you come down relax. Put plenty
ul life into this exercise. This exercise is a
pront chest developer.

4. Lie down on your back on the floor.
Witug the knees up toward the chest as far
8 you ean, inhaling as you do this, Then
ot your legs go downward until they almost
el the floor, then back again toward the
whont, Do this ten times.

B Hiund on the balls of your feet, folding
e wrms, and sink to a sitting posture. Do
thin woven times, Inhale as you rise and ex-
Wile us you go down.
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6. Inhale deeply, fully expanding the chest.
While you hold your breath raise your shoul-
ders up and down five times. Then exhale
slowly.

7. Stand with hands over head, palms front.
Keep the knees stiff and bend forward as far
as you can. Try to touch the floor with your
fingers. As you go down take a full breath,
as you raise up exhale.

8. Now stand and go through the same ac-
tion, as if yon were running. Raise your legs
as high as you can. Do this as rapidly as you
can.
9. Bend down, touching your fingers to the
floor and walk around just as you have seen a
dog. This exercise is very good to reduce
weight,

These exercigses should be taken in the
morning the first thing. They will start your
blood to cireulating and you will have an ap-
petite for your breakfast.

CHAPTER VI.

HOW TO DEVELOP MAGNETISM BY
SELF SUGGESTION.

"o habit of expecting great things of
dirnelves, calls ont the best that is in ns.”
Whatever you undertake to do make up
your mind youn are going to do it. Never
My 1 nm going to try to do it’? but say ¢<I
M going to do it."” What suecess would an
Wiinl trainer have if he went into a cage
ul wild beasts shaking with fear, or even
With n wlight fear, saying to himself *“I am
uulng to conquer this beast if I ean, but really
I don'l believe I can do it. It is a pretty
Wi proposition for a man to attempt to
dunguer o wild tiger from the jungles of
Afrion, There may be men who can do it, but
I doubt very much whether I can.”” He wonld
son be torn to pieces. An animal trainer
st have bold courage, He must have a
Mlrang eye, becanse you show it in your eyes
I you are afraid. He must have confidence
63
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back of that eye because if he betrayed one
bit of fear the animal would instantly detect
it in his eye and he would probably be in-
stantly killed.

Whatever you undertake go into it with the
same kind of confidence the animal trainer
has to have. .

¢ A man cannot try with that determination
which achieves suceess unless he actually be-
lieves he is going to get what he is working
for or an approximate to it.”’

It is far better not to engage in a thing if
you feel in your heart you eannot do it. “Tt
is what we believe we can do that we accom-
plish or tend to.”’ Make up your mind you
are going to make money and you can. But
on the other hand if a man starts out without
believing he can make money, that one has to
be lucky or fall heir to it, he will never make
very much money. ‘‘Be sure you are right
then go ahead’’ is an old maxim that can
always be followed. Let nothing shake your
deecigion but make it a part of your very con-
stitution. Tt is those with this kind of grit

that succeed.

What do the men who achieve great things
possess that the ordinary man does not? 1t
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el eonfidence.,, The man who has faith in
what hie undertakes is the one who sueceeeds.
Wa meet persons that we recognize are
puwoertul, It is their faith in themselves that
ks us think so. We would not think so

woll of them if their words were full of doubts
wil fonrs. But they radiate power and thus
Wi our confidence, the very first time we see
o,

Wa must not only believe in ourselves but
W st have others helieve in us, We are
dependent upon the belief of others to carry
il our plans. We must make them believe

W o goods ; that we ean run a business ; pay
sl bille; and many other things.

I'in j# one of the nses of power—personal
Wngnetinm, In this busy age we do not have
tho time to thoronghly investigate another’s

ahility, I he can make us believe that he can
Il the bill, he gets the chanee. ““The world

fonpts very largely a man’s own estimate
ul himwell until he forfeits its confidence. ™
I'wo boys may grow up together. Both
lve the same opportunities, but one will
Wididonly branch out and leave the other far

hhitnd in the business world, What is the
siurel? The one had initiative and made op-
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portunities, while the other waited for the
opportunity to come to him.

No one will think more of you than you
think of yourself. What you are is pictured
in your appearance, If you think you are just
ordinary you will appear just ordinary. The
way yon impress yourself is the way youn will
impress others. You can cultivate any guali-
ties you desire and when you possess them
you will express them in your face and man-
ner. You have to feel grand to look your best.

it gnfidence is the very basis of all achieve-
ment. There is tremendous power’in the con-
vietion that we can do a thing."”” Without
confidence there could be no miracles per-
formed.

The Bible says: It was through the faith
that Abraham, Moses and all the great char-
acters were able to perform miracles, and do
snch marvelous things. All throngh the Bible
the importance of faith is emphasized. *‘Ae-
eording to thy faith be it unto thee.”

Faith dounbles our powers and multiplies
our ability. Without it we can do little. By
faith we can come in contact with the Infinite
Power and learn the truth from the founda-

tion source.
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It has always been the secret of great
miracle-workers. Anything that shall in-
erease your confidence in yourself will in-
erease your magnetism,

Most of our men and women who have
really amounted to anything have worked
along for years and their efforts met with
little encouragement, and it seemed as if there
were no chance to realize their ambition. But
they stuck to their task believing that in some
way or other they would succeed. What
would an inventor accomplish without faith?
Many of them have worked years to perfect
something.

Often they have lived upon practically
nothing, so as to save the money necessary for
experimentation.

If it had not been for persistent effort, thay
would not have sueceeded.

A man ecame to me who had wealth but no
friends. He thought that no one cared for
him and they didn’t. But there was a reason.
He walked about as if he was nobody. He
thought he could not do things like other
people. He always liad an apologetic air and
was constantly emphasizing his convietions.
He did not expect much of himself and neither
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did any one else. I took hold of this man and
showed him that the good things of this
world were intended for him just as much as
for any one else. He soon saw that as he be-
gan to think more of himself that others be-
gan to think more of him, and soon he was a
completely changed man. What others think
of us has a great deal to do with our place in
life.

The larger the faith we have in ourselves
the more we will accomplish. We are not
limited. Remember:

“‘There is no inferiority or depravity about
the man God -made. The only inferiority in
us is what we put in ourselves.”’

Most of us are but a shadow of the man
God patterned us after,

We think thoughts that carry ns downward
instead of upward to the heights of superior
realms, :

Self depreciation is demoralization. Stand
firmly upon your own ground. Don’t act as
if you were weak-kneed. Assert your divin-
ity and stand ereet and look everybody
squarely in the face.

The trouble with most persons is that they
have fostered their adverse qualities, and
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have neglected to improve their good quali-
ties,

Don’t be one of the ‘‘also attended,’’ but
from this day on elaim your birthright boldly,
and have assurance and confidence in your-
self,

When you assoeiate with your fellow-men
go about as if you amounted to something.
‘nltivate a strong, vigorous, self-complacent,
vietorious air, Let other people follow you
instead of you following them. There is no
reason why you should ever be trailing some
one else.

Your employer wants you to stand up like
a man, as though yvon were the equal of any
one. He does not like an employee who has
an apologetie air. If you have something to
say, approach him on the equality of man-
hood. Those who bow and act as if they were
afraid to speak, he does not like.

The ‘‘leave-it-all-to-you’’ employee never
damounts to anything. The one who stands
up for his rights and shows that he expects
to be treated like a man is treated like a man,
and forces to the front when an opening
COMes.

I have taken many a timid, shy, sensitive,
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shrinking person, and in a short time made
him believe in himself. I just show him that
he has all the latent possibilities that any man
has. That he can become a man who will be
looked up to instead of down upon, I teach
him self-faith, and in time all of his other
qualities and his strenglu as well. Keep this
ever before your mind., *‘‘No man can be
greater than his estimate of himself at the
moment.”’

There are men who are real genuiges but
they never amount to anything because they
do not believe they are; a man may have all
the ability he needs but if he does not believe
that he possesses that ability he will not gel
results.

Whenever you have a longing to do a cer-
tain thing you have the ability to do it. If
vou will just make up your mind to do it, the
achievement will be sure.

What you think you can do, dream you can
do, yon can do.

(et in the habit of thinking that things are
roing to turn out right. Never think they
are not. This is the secret of suceessful men,
They expect everything they undertake to
turn out right, and it does. Despite discour-
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Wuing indications, they hold tenaciously to
Wi Faith and turn defeat into sucecess,

I 10 n faet that keeping an expectant atti-
tile uttraets the thing we long for. This is
dune In some occult way unknown to any save
oo ltiets.  Oecultists believe that we have
gunridinn angels, who help us when we are
Wurthy of being helped, Whether this is the
surreet oxplanation or not, the fact remains
thant 1f in true.

Whal you are looking for is results, and
yull cortninly ean get them if you believe you
snn, nnd unwaveringly bend your efforts fo-
Wi thnt end.

You cnn wonderfully inerease your ability
by soll wnggestion, There is nothing as harm-
ful nn diseouraging self-suggestion, such as
Hilnklng you are going to fail before wou
Wit

Yuu ean control your fate—your destiny.
Bun't think yon were born unlucky or that
Bile tn ngaingt you. Tt is very disastrons to
tiink thot way, It is impossible for sueccess
1 s to you if you think you were born un-
Wiy, 11" you think of failure and poverty,
Yl e making an impression upon your sub-
pinueioneness and you are helping it to de-
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velop unfavorable conditions. You are mak-
ing inevitable that which you should be fight-
ing against. What we call ‘‘fate’’ or ‘‘bad
Inck?’ is mostly eaused by our thought.

On all sides you will see persons succeed-
ing, who have no greater ability than those
who are failures. You speak of them as be-
ing “‘lucky, that’s all.”’ There is no mysteri-
ous power called destiny that helps yon unless
you do your part. It is you yourself that is
keeping you back.

You must have the:right mental attitude.
You must demand your right. We are all
superb beings with infinite divine possibili-
ties, Your Creator is responsible for you.
Yon have within yon omnipotent possibilities,
Yon have inherited divine gualities but they
need to be developed.

THE SECEET OF THE LAW OF FINANCIAL
ATTRACTION.

It is possible for you to attract Money,
Love, Business, Health, Wisdom, Harmony,
Happiness, Strength, and anything else you
wish. You have everything within you. You
are a vibrating center of magnetic force and
vitality. By your desire, belief, and will, you
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plltnol the elements of all things that affect
o

Thore s a tremendons, ereative, producing
puwer in the perpetunal rousing of the mind
plung tho line of the desire. It develops a
Wmivalous power to attract the things you
wunl, Yon can realize your highest desires
Winw,

T o this you must become a conscious
senbor of veritable force. Through vibration
yul o change every undesirable thing of
yule snvironment and remove your weakness.
Your thoughts are powerfully creative, and
by oonelnnt thinking you add a greater
pileney to the words you speak.

Molenee tells us that no vibration ever
peinin, bt the influence goes on forever. By

allnetive vibratory powers you can improve
ol gondition,

Wlanl ever you wish, think of that and never
swnrve from your desire. If you want to win
s love of some one, never allow yourself to
Wik you ean not. If yom want prosperity,
Hiluk prosperity, and never of poverty. Act
un I you were already prosperous, dress as
Hinigh yon were. Make a mental picture of
whil yon want to be and then see it develop.
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By all meang be brave, courageous, fear-
less. Be afraid of nothing. If you are natn-
rally timid and shy, suggest to yourself that
there ig no reason why you should be afraid
of anything or anybedy. Hold up your head
and rouse your real manhood or womanhood,
Throw back your shoulders. Assert your
birthright of power and equality.

Look at yoursell in the glass, If you think
you have a weak face you have one because
vou think it is weak. Think it is strong and
you can make it strong. By a little daily
practice you ean cultivate courage and self-
confidence and in a short time you ean build
up your timid character into a strong, bold
omne.

The more confidence vou have in yourself,
the more ability yon will develop. Do every-
thing you ecan to inereasge your gelf-confidence,
The power of suggestion will help you a greal
deal. Never pay any attention to adverse
snggestions of others. You know yoursel!
better than they do. There is a lot of power
in personal suggestion. Always act in such
a way that others will see your improvement.
It is a wonderful help to get to be considered
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oy rennive and a person who can accomplish
Wil

When vou meet a friend on the street he
phon i inental picture of how you appeared
i lilin,  If you seem to belong to the Boost-
21 ' olub he is quick to notice it. If you ap-
pont to be a member of the Down-and-Outs
L ln ogqually observant. His opinion of you
o tellocts back to you. If this is as it should
i, yuu receive his suggestion and it will help
vl Bhow by your manner that you are
ullmblng nll the time, a little bit higher—that
Yol e i coming man, Never for a moment
Wik poorly of yourself, or any one else,

Pl is o place for you in the world, and
{0 llee n man., You can do the great things
Wi 1o Just g well as any one else. By persist-
pilly holding positive thoughts, you can
pronte whatever you wish, Keep in mind:
UNothing comes withont a sufficient caunse
wiil thint enuge is mental.™

Our character is eontinually being molded
Wy our thought.
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HOW TO USE YOUR PERSONALITY
TO WIN THE AFFECTION OF
THE OPPOSITE SKX.

There are, of course, numerous ways of
gaining the admiration of those you wish,
but I will give only the most practical ones.
First we shonld study the character of the one
we wish to win. Love is first started into
flame by sympathy—or by liking or pretend-
ing to like the things the other one likes. But
right here let me warn yon—mnever pretend.
Oftimes to be sure, affection has been won
by pretending to be in complete sympathy
with the one desired, only to prove disastrous
later on.

Pretensions may do during a short eourt-
ship, but they will not make good after mar-
riage. This is the caunse of much of the un-
happiness in married life. In true love there
is no pretense.r There is entire.sympathy
with each other’s aims and ideals. It is not
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wisnnt that both should be the same in char-
wilor s neither is it expeeted that their wishes
whinll be identieal in all respects; but there
winl be o general inelination toward the same
ol o nnd tastes.

T DEVELOPMENT OF YOUR FASCINATING
QUALITIES.

I development of your powers of fasel-
witlon nnd how to use them to the best ad-
Vit is a study in itself. Itis the inherent
duslen of every natural man to win the affec-
Wi of o good woman, as it is the desire of
pyury woman to win some good man. Until
Wiy o, they feel that they have not enjoyed
poil hnppiness. I will mention some of the
yunlition women admire in a man,

Iy tho firet place, he must be a man through
wiil through. He must treat women in a
wanly way, and fully respeet them. He must
fi onroful in his language, never to say any-
Milng thnt Le would not say in the presence
ul hile mother,

Pl kind of woman a man admires is a
wiinnnly woman, She must at all times keep
Wop dignity. Be alady at all times. A man
My somelimes enjoy the companionship of
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a ‘‘good fellow'’ sort of girl, but she is nnt
the kind he chooses for a wife, He selects the
one he holds in the very highest esteem and
in whom he has confidence; the one who con-
ducts herself with modesty and good sense,
A man is never ettracted to the cold appear-
ing girl with an exaggerated dignity and an
unsociable manner; nor the girl who always
seems to be afraid of her reputation, as
though it were something too frail to with-
gtand everyday use; nor the one who seems
always suspicious of actions and words,
Real love can only be experienced by the
manly man and the womanly woman. They
are the only ones who have the capabililies
of the real lover. Mere attraction between
male and female is not real love, although it
may develop into love by the great law.
There are very few men and women who
know anything of the real qualities they
shonld possess. They do not know how to
select one of the opposite sex worthy of real
love. But any one who reads this work can-
not give this lack of knowledge as an excuse
hereafter, Heal love makes a wonderful
change in a person. A couple meet and in
time they become very much fascinated with
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siih other, The man obtains power over the
gl Bhe is willing to leave what has been
thin denrest things in her life—her home and
thnily—lor the man she loves. She will
Morillen everything for him. The same is
fue of the man, It is in every one's nature
b want o home of his own; a fireside to pre-
#lile over, It is here that a woman develops
oy ronl welf,

Wo will now study the man as he really is,
With wll his weaknesses.

Mont men are fond of good meals. A wife
i find out what he likes, and if she uses tact
#lin i nlways have something that he likes.
Feobnbly the biggest mistake a woman can
ke in to keep herself untidy. Yon hear a
Wuunn woy, ‘I wouldn’t give the snap of my
gt for 4 man who wouldn’t love me the
Bl in my old elothes as he would in my best
sluthon,'" They don’t stop to think that there
s vory big difference between a fair face
fioe lrom seowls, hair nicely arranged, an
witvnotive dress, a pleasant smile, which is
wlint the man sees in his eourting days, and
tie winy she usually keeps herself after mar-
o,

You will find that the wife who holds her
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husband’s affeetions is the one who takes the
same pride in her appearance after marriage
as before, and who retains her modesty.

The former is what he thinks he iz getting,
but when he finds that she is the reverse, hig
affection is likely to change.

It would be well if all men could see their
future wives in their home when they are not
expecting any one. If a girl is in the habit
of keeping herself untidy in her parents’
home, ghe will in her own home when she has
one.

It is easy enough to win a husband or a
wife, but there are few who are capable of
keeping them feeling that they are the one
person in the world that they want, as in the
days of courtship. Every man and woman
possesses good qualities and the seeret of o
happy home is to draw out these good quali-
ties. Far more may be accomplished with
gentleness than with brute force.

There is a certain knack of doing things
that brings results, The person who uses
tact may get his own way about things and
yet make it appear that it is the other one who
is leading. Headstrong persons have to be
managed in this way.
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Thore is a wonderful magic in love. It
livingn the only real happiness in the world
Marringe should bring happiness, and it
would bring it if each one would develop the
ifnlities of trme manhood and true woman-
hinod, Fvery man sghould have a kind and
dovoted wife who believes in him with an
Wimwerving confidence. Every woman should
liwvee n real man for a husband, one who is
wurthy of her respeet and affection.

I'vople as a rule are not careful enough of
thelr nssociates. “*A man is known by the
sompany he keeps;'’ so is a woman. We
shionld study new acquaintances carefully and
woover whether or not their friendship
wunld be waluable, It is not always those
witli the highest education who make the best
won il women, It is those with the greatest
winonnt of eommon sense who are the most
dostiuble, With eareful observation you can
sunn docide whether a person has desirable
lepdin of character, At first a person may
pentend to be what he is not, but gradually
the ronl nature is displosed, and especially if
liw i permitted to do the talking, One thing
will dipelose another until finally the truth is

Py li,
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The young girl who is receiving attention
from a young man should permit no liberties
from the very beginning. There is an old
saying to the effect that certain things should
be “nipped in the bud.”’ Keep the bud from
becoming a blossom.

“Cloming events cast their shadows be-
fore,’” and a person’s character and purpose
may generally be read at a glance. Men and
women of today are more careful in selecting
partners for marriage, and still divorces are
becoming more numerous. That wonderful
love that sways men and takes them *‘off their
feet”’ must be better controlled.

CHAPTER VIIL
LOVE AND COURTSHIP.

Love is the foundation of all happiness.
Il Is the regenerating proeess of nature.
Murringo ie one of the most important steps
il which & man or a woman can take. It
gl b the blessing of both, or it can be the
pulnntion of both. It is a deplorable fact that
wlmsrvation reveals more unhappy marriages
Wi happy ones. There must be a canse for
Wlw, nnil there is. The fault lies in the faet
il souples marry when they are not suited
{ ool other, If they would be more eareful
Wi tholr selections and instead of marrying
fo onrly in life, take time to improve them-
wulvon, np guggested in this work, there would
by more happy marriages. 1 trust that all
yolige men and women who read this work
will tuke advantage of the instruction before
ey g,

I one should believe in these teachings
83
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and the proposed partner ghonld not, and re-
fuse to develop along these lines, they are not
cuited to each other. No one should marry
a man or woman just because they are ej-
gaged to do so. Unless you are thoroughly
satisfied that your choice is a good one, don't
marry. The time to reflect is before you are
engaged, but if you have changed your mind
up to the wedding day, you should not enter
into the marriage.

Marriage is a serious proposition and de-
gerves careful study. Your own happimness
and the happiness of others depends upon it
The vast majority enter into marriage with-
ont knowing or thinking of the responsibili-
ties. They take a blind chance, and the result
is that they “‘get stung.”’

Nature’s plan was no doubt that every ong
shounld marry. The majority of persons want
to marry, but there are thousands and hun-
dreds of thousands who do not marry, and ag
a result live a lonely and miserable existence,

There must be a cause for this and it may
generally be found in the fact that so many
lack the power of attraction, or personal mag
netism. You will never find the magnetic
person devoid of plenty of opportunities to
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mnrry. They are able to fascinate and con-
{rol the minds of others

W CONTROL OF ONE MIND OVER ANOTHER.

[{ weeme a remarkable thing that some per-
sk e able to control others, but they do
ol know they ean, and those whom they con-
tal (o not realize that they are being con-
Lrolled,

You can be almost completely under the
santrol of another, acting just as he or she
dunlron you to aet, and at the same time you
il you are obeying your own will.

WOME BRCRETS OF INFLUENCING OTHERS.

You may completely control the actions of
sl without their suspeeting it. They may
Uik all the time that they are doing just
whint they want to do, instead of which they
Wi onrrying out your wishes.

A porson may be so completely under the
Wlluenee of another that his body is eon-
tollad by that other’s thought. This is done
whon (he hypnotist puts a subject to sleep.
Wil under this influence the gubject’s mind
fa it ont of use. The operator controls the
hily of his subject as if it were his own. The
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only way to make sure that you are not being
controlled by another person is to form the
habit of sitting alone and meditating before
you decide any great problem. The habit
that some men have of taking a proposition
under advisement over night is a good one,
You will find the answer you have arrived at
by morning will be the best one for your guid-
ance. The question often arises, “*How is ik
that each year finds fewer and fewer powerful
men are heing.(lew!{}pml?” Or why is it
that there are not more magnetic men born?
We eannot speak of the past, but I can speak
of the present. I think that men of today as
a general thing have more magnetism than
ever before. This is the natural process of
evolution. As man develops higher and
higher in the secale of progression, he hag
more magnetisgn. The men and women in
the lower scale of development have littla
magnetism, But still you say that this does
not answer your question, so I will explain
maore specifically.

In the present age we have to go at such a
pace that after a day’s work our magnetio
force is greatly diminished. Instead of re-
tiring early and spending the night in quiet
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tojione, giving nature a chance to restore this
ignetism, more work ia done at night. The
busineeg is earried home and the work for the
okl dny is planned. If not business, then a
fuind of exeiting festivities is indulged in.
T'he result is that instead of restoring the lost
Wingnetism, more is expended. This is why
ponple get old before they should. They do
fol give nature time to restore their forees.

1'he Bible tells us that after Jesus had ad-
winlntered to a great many of the sick, he
Witn compelled to withdraw into the moun-
bilim or the country until his supply of mag-
wotlo force was replenished. The person who
s hin work in the office and forgets it when
I lonven his place of businese will accomplish
W prant deal more in the long run, because he
will liv nble to put more real energy into his
wark,

"o wvenings should be spent in some phase
ol v foyment very different from the work of
the ddny, To do your best work you must
wijoy yourself, Enjoyment means interest
W e, Those who do not enjoy life do not
fonlly live, and lead an uninteresting life.
When n man works until he is all tired out
W bhon him o longer time to recuperate. Few
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of us realize how important a part in our life
the mind takes. If you have worked hard all
day and are tired from your efforts, and then
spend the evening with others who are equally
de-magnetized, talking of their work and ex-
pressing their worn-out feelings, you will
feel worse than ever. Bnut, on the other hand,
no matter how tired you are, if you go homa
and take a bath and change your clothes, and
spend the evening in company with others
who have done likewise, you will find that
you not only enjoy associating with them, bub
your magnetism is restored. There is an ex-
change of magnelic force that is mutually
helpful. Wives make a big mistake when they
work all day and then show that they are
tired out at night. They might have worked
much less hard if they had but thought they
conld. Don’t greet your husband with that
tired expression. He is already tired, and
when he takes on your mental condition his
weariness is that much exaggerated.

When a person is over-tired the least little
thing makes him irritable and eross. Thosa
of you who are married or going to be, thinlk
this over. It will make a big difference in
your life if you heed this warning.
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Whatever you wish for, you musf place
yoursell i a receptive state to receive. If
yul wigh more energy, then be determined
it you are going to have more, and not think
Yo nre going to have less.

Phore is a law that will bring to you what-
wyor you wish, But this law can also work
I necordance with the prineciple of opposites
windd Luke from you what you want. The secret
Iy In loarning how to c¢ontrol the elements of
CYITRATRIETS

(e should remember that the first law of
pulure s self-preservation. If this law is
hooided you will be able to help others also.
Wvery ane should try to live his own life and
ol briden others with his troubles or be bur-
duiind by the troubles of others. It does them
i good, and it does yon harm.

Doncnrtes says that “if all the troubles in
{ie world were laid in a heap, each person
wunld take his own as preferable.”’ This is
due o the fact that each one's problem is for
Jilw own golution. This does not mean that we
Wiw o be cotd hearted and unsympathetie, but
wirely that mutual help does not necessarily
Wvalve the need of being burdened with the
biotiblon of those about us.
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It seenis a curious fact that those who poss
gess the greatest amount of magnetic develop-
ment are not the ones who are most intelleetu-
ally developed. There are men with little
education who ean hold immense audiences
spellbound. Their foree is so strong that peos
ple give no thought to the grammatical errors
they make. The spirit of their utterances
holds their auditors in rapt attention. The
late Dwight L. Moody is an illnstrious ex
ample of this power of- personal magnetism,
Unaided by education or the gift of oratorieal
phraseology, Moody moved vast congregus
tions to feel the power of his presence.

On the other hand, there are men who
through much learning have so perfected
themselves that they speak with distinetion
and logic and yet they cannot hold their audis
ences like the other type of men.

This is the difference between a magnetio
man and one who is not. Magnetism plays a
bigger part in vour life than you have any
idea of.

Some day magnetism will be developed an
it should be. 'This invisible foree is found
and nsed everywhere, consciously and uncon:
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laimly,
pind

In business it plays a wonderful
Il is used in curing disease, In fact
M8 jnen are unlimited. It is only necessary
i bring oul your latent abilities.




CHAPTER IX.

WHAT COnstrrUTES A PLEASING
PERSONALITY.

If you want to be noticed you must present
a good dppearance and a pleasing address and
manner. It matters not how much money &
pergon hag, or how high his social standing,
or how long his family tree. [f he does not
present a pleasing personality he will never
be a favorite with either sex. Yon have no
idea how important a part personal appears
ance will play in your future.

Personality is a great factor in business
snccess. One of our leading merchants han
stated: ““The man or woman wishing to pres
sent to me a business proposition must have
a good address, an agreeable manner and
pleasing appearance, or he will not get &
hearing, no matter how good the proposifion
may be. The reason for this is a simple and
natural one. It would be impossible to give
a hearing to even half the number of persons

92
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who upproach a business man with schemes.
Wharatore, ag I must reject the majority of
Praponitions offered me, I reject without a
Wiilne nll those that are uot presented by
Pksonn who have an agreeable manner and
il nildrese. T take it for granted that a
Meul olaan proposition will be presented by a
Houl olpsn man, and vice versa."”

oo §8 no doubt that this man loses some
guidl opportunities, as there are many men
whit hive worked ont good propositions who
Wavn fulled fo realize the importance of de-
Yulaplng n pleasing personality, but the opin-
Jui volead by the man here quoted, is the way
ol Lhe world.

o development of a pleasing personality
Iy un lmportant as any of the studies taught
W o universities. In faet, personality
shiild b taught in our schools and universi-
i

W' romnining part of this chapter will be
Huvolodl to showing you how to improve your
psenonnlity.

Wo il know that a good appearance goes
Wl way with almost every one. A position
I wilvertised, The employer comes ont and
sulontn different ones for an interview. Does
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he select those who are slovenly in their
dress? No. He selects those who are care-
ful of their appearance. The person who gets
a position and the one who gets promoted is
the one who shows by his appearance and
manner that he posgesses self-respect.

An employer sizing up applicants for posi-
tions first considers the following:

Neatness of dress, the manner, cleanliness
of person, and, lastly, references. If the ap-
plicant does not have the former qualifica-
tions he takes no time to investigate refer-
ences.

No matter how much natural ability you
may have, vou will not get the opportunity to
show thig if you are not careful of your ap-
pearanece, so as to make a good impression.

The value of a first impression cannot be
overestimated. It is a great deal easier to
make a favorable first impression than to
overcome an unfavorable one,

Yon are studying this work to develop mag-
netism, and it has been my aim to touch upon
everything that can in any way help you. It
may be your present opinion that every one
tries to keep their personal appearance the
best they can. But keep your eyes open for
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a few days and see. Wateh yourself and see
if you should not wear cleaner linen; if your
ghoes conld not look better ; if your clothes are
pressed and free from spots; if your hair is
kept brushed and combed; if your finger-
nails are perfectly clean. All these things
must be given attention. People forget that
they are judged by their appearance. A per-
son’s personality shows in everything he
does. There is no exception to this rule. The
world judges a man’s merits very largely by
his appearance, and the sooner you learn this
the better.

In America and England and in all progres-
sive countries personal appearance plays an
important part. The following is reprinted
from the London Drapers’ Record: *‘Wher-
ever a marked personal care is exhibited for
the cleaniiness of the person and neatness in
dress, there is also most always found extra
carefulness as regards the finish of the work
done. Work people whose personal habits
are slovenly produce slovenly work; those
who are carefnl of their appearance are
equally careful of the work they turn out.
And probably what is true of the workman is
equally true of the region behind the counter.
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Is it not a faet that a smart salésman is
usually rather particular about his dress? Is
averse to wearing dingy collars, frayed cuffs
and faded ties! The truth of the matter
seems to be that extra care as regards per-
gonal habits and general appearance is as a
rule indicative of a certain alertness of mind,
which shows itself antagonistic to slovenli-
ness of all kinds.”’

There are many people who have failed in
life because they did not realize the impor-
tance of keeping up a good appearance. If
you want to climb the ladder of success you
must be able to make a good impression upon
those with whom vou come in contact. Many
are traveling on the downward path because
of earelessness of their appearance or a dis-
agreeable manner. People condemn them-
selves before they say a word. They are not
given a chance to display their ability. Very
few persons are alble to judge a diamond in
the rongh. They are looking for the finished
produect. In the long run you will not be
given a hearing if your appearance is not
good. If you want to suceeed you must be
careful of the smallest detail of dress; you
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must improve your manner and appearance
in general.

You will find very few who possess all the

(ualities that zo to make up a zood appear-
anee. The vast majority ‘will lack some of the
essentinle, Some will be well dressed, others
woll mannered, others cheerful, others well
groomed, but you will seldom find one with
all these. You must have them all to make a
pleasing appearance, If you lack one of them
von will not have an attractive personality.
" There is really no good reason why the
average person should not have all these es-
gsential qualities. You may think it takes a
lot of money to be well dressed. But after
careful study T have come to the conclusion
that it costs just about as much to be badly
dressed as to be well dressed.

Most of the people who will read this work
have enough clothes to look well. I have seen
people wearing clothes that cost a great deal
of money, yet they did not look as well as
those with cheaper clothes. It is not so much
what we spend for clothes as it is taste and
good judgment that makes the man or woman
look well dressed. The following illustration
will show that it does not regnire so much
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money as care in order to make a good ap:
pearance :

“ A young man bearing a letter of introdue
tion and recommendation called at an offies
seeking a position as bookkeeper, The letter
was invalidated by the young man’s appear.
ance, Though but twenty-five, his shoulders
were bent, his sentences were uncertain, hin
eyes wavering, his linens soiled, his necktio
askew, his teeth disgustingly black, his face
unshaven, his fingernails dirty and his clothes
unbrushed. A business man would not have
such a frowsy man about his office. Hvery
one of these fanlts conld have been corrected
without expense other than care. Poverty
could not be pleaded as excuze. That young
man will have a hard time all his life,
and probably blame his friends, the times,
and his luck for his failure, when his disgust:
ing slovenliness is responsible.”’

One of the great drawbacks to young men
seeking advancement in the business world is
their carelessness in regard to dress and
cleanliness and their negleet to develop an
attractive personality.

We hear people say that little things should
not influence a person of good judgment,
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I'un they should not, but they do. It is the
Hitle things that make up the larger ones.
Thore nre some who can see the real man
despito his defects, but they are few. The
Avarnge man and woman judges by external
Wi rance,

Il in useless to say we should not judge a
Wan by his outward appearance. The fact
poinning that we do. The only thing to do is
1 pay nttention to your outward appearance
ail lmprove it all you can. Much of your sue-
poun depends on your appearance. The mag-
petls man will always be well-groomed. He
fiwn nol leave his room in the morning until
liln lullel is complete and irreproachable. By
puying careful attention to your appearance
fur i whort time you will soon get this so fixed
I your mind that you will find it is just as
puby Lo keep yourself looking well as not to
iy miy

ho wuccessful corporations are paying
e nttention to the appearance of their em-
pluyoon than ever before. They know it does
Wil negne well for their business to have
plitiohy looking people in their office, and
tion, ngnin, as has been previously stated,
iy lnow that people who are glouchy in ap-
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pearance will turn out slouchy work. Their
habits make their character, Employers wanl
employees who take pride in themselves and
have enough self-respect to take proper carg
of their teeth and hands; who never miss i
daily bath, so that the portion of their body
that is not exposed will be just as clean uu
that which is.

“‘(leanliness of soul and body raises man
to his highest estate."’

After you once realize the important part
your appearance makes in your life, you will
surely keep yourself clean and make yoursell
as attractive as possible. This.is not a book
on health, but'I feel it is imperative that |
should eall your attention to the following:

Rule1l. Take a daily bath. This will make
the skin clean and wholesome and without
which health is impossible,

Rule 2. Brush the teeth every morning
and night; keeping the teeth in good eondi
tion is a very simple matter.

Bule 3. The hair should be brushed every
day. If the .hair is very oily it should ba
washed every two weeks with some good soap,
It will help if you add a little ammonia to the
water.
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fulo 4, If you can afford it, have your

Mo rnnils manicured once every two weeks.
I you eannot afford this, do it yourself. You
uill by & manicuring set very cheap.

All (hege things you, of course, know you
sl do, but T am reminding you to see that
yuu o it. If you are eareless of your teeth
yuie breath soon beecomes foul. Under no

Wionmatances negleet your teeth. It is easy
I properve them. It is, of course, best to
Wil them after each meal, so as to remove

I prrticles of food. Tt is best to use tepid
Wiler, nnd the best, and also the cheapest,
Wil Lo use is powdered orris root, which will
wlan liolp to keep the breath sweet. It is a
puil thilng to oceasionally clean the teeth with

Mo minlt,
WHY DRESE Ik S50 IMPORTANT.

I the apparel oft proclaims the man.—

Mhinkenponre.
Wa nro all charmed by the neatness of the

pirnon,—Ovid.

U Nuihor virtune nor ability will make yon
apipent like a gentleman if your dress is
wlivonly and improper.”’

"o one who does not pay attention fo his
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personal appearance is making a fatal errory
It is either his recommendation or it is the
reverse. The more prosperous you look tho
more success you will attract. Let the sales:
man or professional man wear out-of-date
or shabby clothes and he will find he will nol
do near as well as if he was well dressed, Ha
does not have confidence in himself, Hig
magnetism is not as strong beeaunse he doow
not feel at his best. Thomas B, Bryan says}
¢ Adequate and becoming apparel makes i
stronger impression on the person wearing
the clothes than on any who observes it, If
every business man now going about his afs
fairs in garments which are a little below the
reasonable standard of presentableness could
he elothed with those which fully meet the
requirement, the business world would feel u
sudden and unaccountable pulse of no mean
proportion.”’ Clothes don’t make the muny
but they do help him make an impression,
When T speak so much of elothes I do nol
mean that you should try to be a Bean Brum:
mel. To spend money foolishly on dresa il
a mistake, but to spend enough money so thal
yon will look well is something every one
should do.
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THE VALUE OF POLITENESS.

fidward . Simmons, a gelf-made million-
wlre, ways: “‘Politeness is the cheapest and
alten the best eapital in the world. You can
draw upon it in anlimited quantities. It pays
i Inrge interest and costs nothing. I would
sy Lo all young men: ‘Do not keep your
pulilencss down in your boots where no one
s woo it Let it out. Keep it in front of
voit and all around you, If you are polite
I syarybody, everybody will be polite to you.
%+ & * Politeness will algo contribute much
{4 your srccess in commereial life.”’

"' man or woman who wants to be popu-
e miust be polite. «Politenese,’”’ says the
willtar of o leading New York newspaper, ‘g
junlly n national asset. Polite people are
4w (heerful people, and cheerfulness means
oo health. Nothing interferes so much
with i man’s physical well-being as eonsfant
wieer nnd irritation. And nothing facilitates
i Lrnnsnction of business so much as wide-
pprond politeness. We suggest to hundreds
al (housnnds of active young and middle-aged
wiun who rush about the streets, jostling eaeh
allier, often quarreling, nearly alwaye in an-



104 Personal Magnetism

tagonistic spirit, that they give a trial fo
actual politeness, The next time a man runs
into you or steps on your feet, or appears to
erowd you when you are probably crowding
him, just try an experiment., Instead of re-
buking him in some slangy way, express your
regret at having crowded him, and assumag
that the fault is yours. You will be surprised
to see the expression of his face change and
to learn that the habif of politeness is most
catching.''

As a rule it is just as easy to please as not
to. Those whom you do please will be your
boosters and you will never know when you
may need a boost,

It never pays to be uneivil to any one. You
can never tell when you may want the help
of the person to whom you were uneivil. In:
civility can do you no good, if it does you no
harm. You will find this a mighty good phis
logophy: I will never do anything that ean-
not do me any good but may do me harm,
We often hear the expression, ‘“‘He is a littl
queer, but in his heart he is all right.’’ Now,
what is the use of your being all right if you
do not appear to be?

A rude manner quickly ereates prejudics
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wiil ologes hearts and doors against you.
Nulllug that I can think of is a greater
witibling block to the development of per-
sl mngnetism, There are very few who
Sl fmprove their manners. 1f you think
yul nol all right, just keep track of yourself
It i low days. Lose all that roughness the
Wil something goes wrong. Instead of
gulllug nngry, smile. Let the other fellow
gl ungry and notice how much better you
ok than he,

Lo things have been the cause of mur-
Wein, of wars. When you are angry you lose

Wie tensoning power. Trifles loom large.

hunever you see a person with a gracious
patnonnlity wateh him closely. You can learn
Wil from him. Also wateh those with a
Rl uneouth bearing. You may be guilty of
Sutie of Lhe sume things that he is doing, only
W n lsnpor degree.

A litlg grace of manner, a little refinement,
4 Wil more gelf-control would make a big
Wlerenoe in the majority of the people.
Wl munnoers play such an important part
W wie lves that it seems a pity that its im-
purtinoe is not more fully recognized and
Wbiplil 1 our schools and colleges; also that
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parents do not set their children the exampls
and teach it in the home,

A person may be very highly educated, bhut
if he ig rude and boorich he will not make
very good impression on those he meets,

A boy may spend a great many years in
school and college and yet never be taught
the advantages of enltivating a pleasing pors
gonality. It is very easy to acgnire the hahil
of being polite, kind and gracions to every
one, It will help you a great deal and cont
you nothing. It will make you popular and
bring yon happiness. The person with &
charming personality is more irresistibila
than the one with a good looking face. He N
able to accomplish the seemingly impossibli
Personality has conquered hard-headed men,
It has won great statesmen, It has influencod
the destiny of nations. It has come out vigs
torious where force, money, beauty, knowl
edge and wealth have failed.

QUALITIES OF A GENTLEMAN,
When Thomas F. Bayard retired from

office, the London Spectator said: “* What the
English people admired most in the retiviog

A Pleasing Personality 107

Wlnintor were his qualities as a gentleman,
I win these qualities, combined with his
Wilogrity and general ability, which made him
W literesting a figure in our nation’s life.
Mo lindd the personal distinetion, the dignity
ul sirrlnge, the devotion to duty, the charm
ol mnnner, which are the finest qualities of a
ol lwman, !

A s may have a bad reputation ; you may
Wbk liw views are all wrong, his principles
hil, bt while you are in his presence his
wliguent manner will make you think he can-
Wil bo ne bad as you have heard him pic-
Wil Many people went to hear the late
Ml Ingersoll speak who did not believe in
e phitlosophy, who were utterly opposed to
Wiyl he said, vet in spite of this they
Woiil Lo B, paid their good money to see him,
Wpplanded him and eame out thinking that
PRl ho might be right in some things after
wll. Porhaps when they went home they re-
Sotbedl Lo their former opinion of him. They
Wil bioen conguered by his matehless oratory
Bl ixiuisite charm of manner.

Pho ol saving will always be true, *‘Our
Wners give their whole form and color to
WE lven, ' and that ¢ according to their quali-
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ties they aid morals, they supply them, or
they totally destroy them.”’

Refinement, grace and charm are the weap:
ons of personal magnetism. They can make
or mar you. In this day of hustle, bustle, and
seurry, less attention is being paid to manners
than ever before. It is a case of “‘get out of
my way.”' People go about with long faces
You don't see them smile. At the slightest
provocation they lose their self-control and
give utterance to some hasty remark, The
golden rule is practiced very little. But if il
were practiced universally, how different life
would be. We wounld be enriched and up
lifted, made cheerful and happy, and it would
cost us nothing but a little effort.

Before closing this chapter I want again
to advise you to cultivate good manners, and
you will have friends and popularity. You
will be happy and make others happy. ‘“I'ha
art of pleasing is the art of rising in (he
world."

We judge a person as we see him. o in
his own walking advertisement. As we study
him every word he speaks, everything he
wears, everything he does, every movement
of his body is a key to himself, By studying
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{losn things in people we learn what kind of
Wen nnd women they are.

Wo impress people differently. Some will
e fivorably impressed by some trait which

will jur upon others. To become magnetic
wil popular we must be eareful that we do not
hive hnbits that displease. You want noth-
Wi Lo impede your progress. A person has

f b onreful not only of what he speaks, but
houw ho speaks. ““There is a man I know,”
wiyn n friend, “who employs a great number
uf porsons in the course of a year, and yet
paver noos the face of one of them. He sits
helilid eurtains in his office and listens to the
wiles of the applicant for a position as he
punponds to the guestions put by his repre-
wiitative, ‘I believe in the human voice,” he
ahyng ‘it doesn’t lie, as does the manner or
Mie gonoral facial expression. I do not care
whinl o man says. Indeed, I never listen to his
wurds, What T want to hear is the sound of
Wl voloo—its intonation, its pitch. You can
siiienl your real character for a time by your
willons,  But in your voice God has written

Wit Lrao character infallibly. It never has

benyod me,” '’

Wlure is no question that we are wonder-
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fully influenced by the quality of the voice
In the future more attention will be paid fo
the voiee than has been in the past. Wa
gimply cannot like a person with a voice that
rasps our nerves.

Of all our physieal qualities the most im.
portant is the €ye. The eye is the mirror of
the soul, and through them our character iN
disolosed. If a person cannot look us in the
eye we cannot have any confidence in him,

One of our large employers of men and
women says he is guided in his selection of
applicants for positions largely by the oxs
pression of their eyes. ‘‘There,’” he says, ‘I
read honesty or deceit, intelligence or dulls
ness, courage or cowardice. I place littla
confidence in a shifty-eyed individual, evon
though he have every other point in his favor,
A direct glance from clear bright eyes wini
and compels respect. Clear, honest eyes, i
dicating a sound and vigorous mind and body,
are most desirable in salespeople; they will
attract eustomers.’’

It is an old saying that the eye cannot lie
A criminal is not afraid that he will tell of
his deed, but he is afraid that he will display
his guilt in his eye. That is the reason ha
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will not look at youn. Police officers under-
sluiid thin, That is why they get squarely in
founl of a eriminal and compel him to look
Wit b the eye. When they are innocent they
prove their innocence right there. By this
sl iminy an officer has reported to his chief
Wil liln suspect was not guilty and should be
Fiowil,

You may teach your faculties to lie, your
Wier Lo deceive, but it is hard to malke the
ei Ll noything but the truth. The eye needs
bulilig ns well as every other part of the
Wy, Your personality will be greatly im-
govad Ly an honest, straight-forward look.
Lll gie onn hurt you with their eyes. When
puit ire lalking to a person look him straight

W i oy,

I EN REQUIREMENTE FOR A FLEABING
PERSONALITY.

Wa soo people whom you immediately say
Mo Yutuck on themselves.” A person of
Wils Wlndl is never well liked. One of the first
Pl raments for a pleasing personality is to
MR T unconseious that you have a pleasing
purnunnlity,

An you walk along, walk with an air of de-
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termination. Never appear shy. If you ses
some one you are acquainted with, don't hs
afraid to speak first, You may meet a person
and think that he is looking right at you anl
yet he does not offer to speak. The chances
are he did not see you. If he did see you ha
may have been go absorbed in thought thaly
althongh he looked you straight in the ey
he was altogether unconscions of the faely
This is quite possible. Don’t wait for the
other to speak, but speak yourself. Novar
display any shyness. Never walk along the
street with your eves on the ground or look
the other way when you see some one coming
whom vou know. The chances are he will
think that yon saw him and turned your eyos
away on purpose. This will put you in i
unfavorable light.

All timidity should be overcome. The Limid
person cannot appear natural. He will ap
pear stiff, cold, reserved, and yet he may hi
just the opposite. A person who is embur
rassed will not display his originality., He I
afraid he will attract attention. People of
this kind will never attract admiration. Thelr
timidity closes the doors against admiration
They continually put off what should be dong
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lnities they might have grasped. Shyness
liun boen the cause of defeat for many other

wine brilliant men and women,

Hhy people never have much magnetism be-
Jiine of their retiring nature. They repel
{londe ingtead of attracting them. They are
alinlid to act as they feel. The result is that
Wiy nre not sought after, no matter how fine
i thnrneter they may be, There are strong
won with remarkable ability that, no matter
whitt the gathering, they soon find themselves
all wlone, They do not wish to be thus neg-
Wiledd, but they involuntarily choose their
sunditions, These same men have the quali-
s (it would make them popular, but they
wiv ot developed. There are others who
lwve nob holf their natural qualifications who
fut outateip them in both business and social
e,

Mliyuons is a purely mental characteristic.
Munt of it 18 caused by imagination. When a
purnon dn shy he thinks that whatever he does
I Wiy nome one is looking at him or listening
f i, 1 have cured a number of my students
I i vory simple method. Tt is this: No mat-
fur whil you are doing, never look around to
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see if some one is watching you. Whatever
you have to do go ahead and do it and never
think whether you are being watched or nol,
I generally require a student to do something
in his own way, and have several people watch
him and making remarks about his awkward:
ness, I then show that his awkwardness is
due to the fact that he is watching the other
people instead of paying attention to what
he is doing. In a very short time he loses that
awkwardness entirely. Instead of avoiding
people, make it a habit to always have somes
thing to say. When you go to a party or re.
¢eption, stay in the ““bunch’’ and be one ol
them, Be ready to do what the rest of the
company want to do. *‘I was very shy,”’ suid
Sydney Smith, ‘*‘but it was not long before |
made two very useful discoveries. First, that
all mankind was not solely employed in wateli-
ing me, and that shamming was of no usej
that the world was very clear sighted, and
soon estimated a man at his true value, This
cured me."’

You eannot take your rightful place in lifa
until you have conquered your shyness. You
will find it a little difficult at first, but every
time you conquer yourself when you notice n
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fundoney to shrink from gsomething you
shonld do, yon will find it easier the next time.
Muon you will see that there 1s no reason why
yuu whould be shy and boldness will accom-
plih o great deal more. The following will
Jilp you if you will commit it to memory:

| wm o free and powerful child of God. I
Ml prince or princess in my right, heir to
o king of kings. I am the equal of any one.

Vi will then never feel inferior to any one.
Yuu will never fear that they will eriticize or
witke fun of youn. Don’t be afraid of public
uplilon or what others might say or think
whoul you,

| hind for a student a man who was com-
pullil to be before the public a great deal_ of
Wi (e, He was naturally very sensitive
wil wuffored a great deal over what others
Wit wny about him. He had tried various
Welliods to overcome this weakness, but eould
wul. Iinally, after being almost driven to
dunporation, he came to me. He said: “‘Pro-
fosnnt Dumont, T want you to cure me of my
wiliwnrdnoess and teach me how to act, so that
f will not be ridicnled and eriticized all the
Wi, It peems no matter what T do 1 blun-
der ' 1 told him that would be a very easy
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thing to do. My first instruction was to bos
come utterly indifferent to people’s opinion of
him; to ignore what they said or thought
about him. After the first lesson his shyness
began to disappear and in a short time he
was entirely free from it. He acted in hin
natural way, he did what he thought wan
right instead of wondering what people would
think or say about him.

A young, unhappy, awkward, self-con.
scious, blundering girl was transformed into
a graceful, attractive, well-poised girl who
could meet strangers with perfect composurs
and carry herself with ease and grace in any
gociety, I first told her her possibilities, and
then aroused her to conquor the weaknoms
which had been the cause of her unhappinesy,
I then had her repeat the following at least
ten times a day :

I am going to meet people as if they wors
human heings, not judgment seats. I will nok
always wonder whether I shall please tham,
I shall wonder a little just at first whether
they are going to please me.

This will belp any one suffering from sell-
consciousness. The one great secret of curing
shyness is to get your mind away from your-
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wif. Don't ever think about the impression
vl mny be making on someone. Just be
ol own natural self, and you will be found
wire ntfractive. Always aim to be original.

Uplglunlity makes the dullest person interest-
g, Home points to be remembered :

orm the habit of saying pleasant things to
LT

Don't look for a person’s faults; look for
Hisly good traits.

If womeone has done you a wrong, forget
Il Alwiys be ready to forgive.

Y ou oan never be magnetic while youn hold

§ rudge or cherish an unforgiving spirit.

Y uu will never be popular if you look for
e il ingtead of the good in others.

Al fo be good-natured and cheerful.

Mo wyory ready with a smile and a good
wiutil for those who need sympathy.




CHAPTER X,

THE WONDERFUL POWER
WITHIN US.

You can do everything you ever dreamad
or imagined yon could do if yon could ufilize
all the power within you.

This may sound impossible to some. I wan
at a theater where a hypnotist was perform:
ing when I first heard the above thought ax-
pressed. The hypnotist saw a man that
showed he doubted him, The hypnotist gaid,
““My friend, I see you doubt what I have just
gaid.”” “I do,’’ said the man. *‘My friend, |
am going to prove that I can do the impossis
ble. Yon see that young man sitting hesids
vou! Do you think it would be possible for
me to take him and put his head on one chaiy
and hig feet on another and then have five mon
stand on his stomach?’’ *“No, sir, that would

be impossible, as he is nothing but a frall
youth.”” The hypnotist said, ‘*All right, you
118
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sonpider this impossible, do you not?" ““Yes,
ulp, ! wns the answer.

e hypnotist asked the young man to step
up on the stage. He hypnotized him, placed
lils liend on one chair, his feet on mmi:hcf‘.
o neked six good sized men from the aundi-
aiie o stand on the man, which they did with-
gl noy harm fo the young man. '

'hig only shows what would be possible
fu you to do if you eould just think you cn.uld
il iII. While under the influence of hypnotism
il puihject loses control of hig mental powers.
Wl Liypmotist gains control and can make
L m;'lujm'i. do anything that he makes a
wlrong mental picture of. :

[{ (his young man could support six men
whitle u:uilz-r the influence of hypnotism, he
aonild do it in his natural state if he could just
Uitk he could do it.

You might search the whole world and
sl not find a strong man that eould equal
il font of the youth. Where did the power
siime from? The hypnotist could not have
Junvoyed this power to him, He must have
W It in him. This was just what he had.
lio hiypmotist just made him use it.

Wiln oxnmple is given to show you that yon
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have wonderful latent powers and if you can
only learn to use them you will be able to do
some wonderful things.

We all have a great wealth of power within
us. It only takes some emergeney to bring
it out. There have been cases where invalida
of years have gotten up and walked out when
the house caught on fire and they knew thera
was no one near to help them. They have
escaped in such a way that it would seem only
the strongest of men could have done. How
could they suddenly possess this power? Ii
shows that we have wonderful power within
us if we eould only command it.

You have powers within, which if you could
discover and use would make of you every:
thing you ever hoped or desired to be.

THE CONTROL OF OUE MENTAL FORCES.

Tn time to eome we will have fewer physionl
doctors and more mental doctors.

We know that by driving away pessimistie,
bitter and angry thonghts, we can avoid siok:
ness and misfortune to a great extent. Wa
will realize that by cultivating a kinder and
happier frame of mind it will bring us health
and good lnck.
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Lo time will come when a mental doctor
will bs nble to analyze a person’s character
il toll what thoughts are discordant and
vllons and injuring his personality.

Wa hiear people talking of their fate. The
waili onoes are controlled by the forees, The
loainge ones control the forees, Things have
Junt the power over us that we permit them.

When vou are unhappy, distressed, blue
wiil worried, it is a mental poison only. You
shiild be able to relieve it by mental proe-
DTN

Iy former ages we were not advanced far
i to understand the philosophy of loving

Wi wnemies, but now we can understand it.
I wo linte them we are the sufferers. If we
Juve Lliem we are the beneficiaries.

Wy ohunging hatred thoughts to love we
Wil o friend instead of an ememy, Love

wniol mike an enemy. An enemy can do us
W Lol of hnrm. We are the gainers you see.
I lu i seientific fact that what gualities we

by Lo woo in another we find. If we are look-
{ue for the noble, clean and true gualities,
Hipne como to meet our own, prﬂviding we
ln thom, But if we show our bad qualities
wi whll bo likely to draw out theirs. If we are
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mean, jealons and envious, displaying oue
brute side, these are the traits we see I
others,

Thoughts ecrystallize into actual thingw
What we feel in our heart, harbor in our mind,
think about, dream about, will in time develop
from these tiny seeds into full growth. Hal
ing some one will not develop your love quinlis
tiee. A revenge seed cannot bring you any
thing but trouble. If we want to have friends
we must be friendly, If we want love, Wo
must have love,

Whatever you send to another draws oul
of them the same kind of gualities. There i
a law that regulates thought, which works out
just as true as any other law.

In India the developed yogis say, '‘If
a man purposely does me wrong I will returm
him my ungrudging love; the more evil comus
from him the more good shall go from me.**

The developed person of the coming diy
will understand how injurious are discordnnl
thoughts, and will no more think of letting
them into his mind than he would of taking
some deadly poison.

Your present character is the result of the
life you bave lived. An adept at charaoter

Wonderful Power Within Us 123

pundling does not have to inquire of your past
Wslory to unmask your real traits. He is
wlils Lo read at a glance your thoughts and
lualros,

When we see a face that is all tired and
sy, you can tell the owner of the face never
Wiought of beauty and joy, but instead lived a
sulllult nud vicious life. When we see a face
Wil shiows a pleasant and agreeable disposi-
Wi, wo know that person has lived an un-
sillishi, harmonious life.

W hioar people say, ‘‘Isn’t he or she Tncky?
Whey hove never had any trouble in their
vun 't 1t may seem that way, but the reason
W thnt they have not let every little thing
Aaburh heir equanimity. They have lived
8 bonutifnl and sweet life, Their nature is
Wtimonions, and therefore they are mot dis-
witidunl,  They never speak anything bat
wuiil of others, and in turn no one speaks any-
Hiboge bl good of them. They do not make
wiinlon. ond therefore they do not have
allisen storing up trouble for them.

Phowe that envy them are probably
sulibod, ugly and eross in disposition. They
Wi ontinually misunderstanding others and

Wl imisunderstood themselves, Their lives
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are discordant and they attract everything
discordant,

It is impossible to harbor secret hatreds,
jealousies, grudges, and to be always looking
for revenge without hurting your own self,
These kind of people wonder why no one cares
for them. Why they are unpopular. Why
their company is never wanted. They never
think the cause lies in themselves. Their re
vengeful and ugly radiations kill their mag
netism.

If you want to be magnetic and popular
you must radiate kindly, helpful, sympathetia
and loving thoughts, and feel friendly
towards every one. Let there be no room in
your makeup for bitterness, hatred or envy.

Never try to get something that does nol
belong to you; that you have not a right to,
The coming man will realize that diseordant
thoughts and taking advantage of another
can cause nothing but injury and no lasting
benefit. He will thoroughly realize that the
law adjuets everything, That it does not puy
to try to cheat justice, equity, honesty, and
that it does pay to be unselfish. He will do
the right thing becanse it will bring him his
just deserts—joy, peace and prosperity. Wa
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luurn the meaning of the golden rule more
anoli year. The time will come when we will
Uiluk only of doing the right thing instead of
thie wrong.



CHAPTER XI.
VITAL MAGNETISM.

You must all realize that it would be very
harmful if every one possessed strong muag-
netic power and used it for the purpose of
gaining control over others and compelling
them to carry out his wishes. Nature under:
stands this and you have to be capable of
knowing how to use power before you will
have it. There are some people that have
such strong mental powers that it gives thom
an immediate control over others. Thesu
people use their power to a limited extent,
but if they knew more of personal magnetinm
they could accomplish a great deal more. The
person with less mental power, if he studion
these lessons, will be able to accomplish more
than the one with strong power undevelopad,
Very often I have the question asked o,
“Do you think people could develop mug
netism if they were incapable of using it cor
rectly?” My reply is: ‘““You can develop
126
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yourself a great deal, but you yourself will
hive to determine whether youn are capable
of linving great knowledge.’’

We all may become magnetic and be able
{0 Influence some people, Your success will
piturnlly depend on the development of your
wuntnl organization and you will have to do
ull you ean to conserve and bmild up strength
wiil wlop any habit that will weaken or im-
puverish you.

METHODS OF CULTIVATING MAGNETISM.

"linl everyone radiates magnetic fluid can
o longer be doubted. That this magnetic
Ml oan be wonderfully inereased, we know.
W' bost methods of doing this will be found
i the following instructions :

'l oyes are the means by which we com-
wianlonte onr inner intention to another, and
Winrofore we should see that these organs are
sultivited to the highest possible extent. We
e tho eyes to express with and if you will
wilie n close examination yot will find that
e oyos determine the first impression,
whotlior it is good or bad. You may develop
% alondy, clean and a very penetrative eye
liy looking at yourself in a mirror. You will
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find there are very few persons who can look
you straight in the eye while talking to youy
Look at the mirror and practice keeping the
eyes fixed without winking. Imagine that
you actually look at another person—a peraon
you want to affect by your influence. Nof
only look at your eyes in the glass but coneans
trate your thoughts throngh the eyes. T had
a student one time that changed himself in &
few days by means of the looking glass. Ha
had always been in the habit of looking down:
ward when he talked. Never looked anyona
in the eyes. In my first lesson I told him to
look into the mirror and smile, “‘Now,'" |
gaiq, ‘“do you notice that you have a very
attractive pair of eyes?” He said, ‘T sea |
have, but I did not know it before.”” That in
the trouble with most people. They do nok
know that the eyes have numerous uses,

In taking exercises be careful that you do
not strain or irritate them, Just as you foul
your eyes tiring close the exercise with
quick, magnetic glance in the mirror, just ns
if you met some one you wanted to improus;
You will find at first it will be hard fo lkeap
your eyes from winking and keeping the liclw
back, but you will be able to do this iny a shor
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(1o, In the beginning you probably will not
\w nble to continue the exercise for over a
wilnnte, but in a short time you will find that
vois enn look at one object for some time.
I'iis will bring your mind into the exercise
piid you will find that by keeping track of the
mliuton there is a certain amount of interest
Lt oo how long you can keep your eyes con-
suiilented on the second-hands without blink-
Wi, Another good exercise to put more ex-
prannlon in your eyes-while you are talking to
et ane is to look steadily in their eyes and
pponk overy word, as it were through a visual
sluve, Never stare or look fierce, nnless you
junlly want to frighten them. By a little
pinotion you can cultivate the eyes as they
il b controlled as you wish them and you
uiit foous them at one point for an indefinite
He,  But never over-tax or gtrain them.

MAONETIO HANDE AND FINGERS.

If you can gently slap a person on the

whinnlder in a more artful than a bold way,
wiil nl the same time concentrate your mind
Wi {he contact and willing that vou emit a
surrent of your magnetism to them you. will
fud that in many cases he will experience a
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tingling feeling of warmth or a noticeabls
shock as from an eleetrie batfery.

There is no one that is not susceptible to
magnetism, but there is a big difference In
people. Those that have a powerful mental
ity could only be influenced by another of ox:
ceedingly powerful mentality.

Before you can influence another they must
be in a passive or open mind, Those that
you think you could least affect would be the
easiest for you to affect. Never try to influ
ence a person when they are excited, nervous
or tinder great anxiety or mental trouble. If
these conditions exist try to remove them by
sympathy, cheerfulness and your assurance
that everything will probably turn out all
right in the end. The more passive a persoi
iz, the easier he is to affeet.

The hands can be made a powerful menny
of imparting your magnetic fluid to others;
If your hands are naturally soft and sillty,
and perspiré freely, it is of great help, as the
magnetic fluid has an easy outlet. But if your
hands are not so they musgt be made fo hy
rubbing them with some good oil every night,
Also rub vour hands together a good donl
In this way your circulation is inereanod,
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iy will soften and freshen them up, and
piiine the magnetie fluid to flow more freely.
Wihenever you have the chance of placing
yutir hands on one you wish to influence you
sl do it, and at the same time will that
yull fire imparting aflow of your magnetism
f thom, This will arouse the force within
ol mnd inerease your magnetic power.

MAGNETIC FEET.

I{ will probably be new to most of you that
s lower extremities are of very greal
Wnportance in applying magnetic force. AB
yuil e your hands, your, feet are throw-
Wi off streams of vitality which is assisting
yutl, althongh you are not aware of it
Wiore i always a powerful magnetic-cur-
suil flowing from the toes and there have
boon wome wonderful things done by peo-
il with their toes, that did not have hands.
I In 0 matter of fact that the feet are gen-
wally woll adapted for the flow of mag-
Willani, By being protected by ghoes they
Win unturally softer; by walking they be-
Wil warmer and mere moist and emit the
uilnl fluld very easily. They do not need any
i tioulne cultivating., All you have to do is
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to become conscious that they ure capably of
imparting the forece. Just remember thil
your feet will do their part. Light shoes with
guitable stockings should be worn. Novar
wear heavy shoes that will not give your fosk
some freedom. The tighter the feet are b
cased, the more difficult for the vital fores (o
get out.

CHAPTER XIL

P LAW OF MAGNETIC THOUGHT
ATTRACTION.

P'he kind of people that are liked.

W universe pays every man in his own
wili,  If you smile, it smiles with you in re-
Wi, If you frown, you will be frowned at.
I you wing, you will be invited in gay com-
iy, 1 you think, you will be entertained
b ilnkers, If you love the world and ear-
neslly wook for the good therein you will be
St tonnided by loving friends, and nature will
puue It your lap the treasures of the
e dimmerman.

Ity nitueal for us to like sunshiny, cheer-
bl belght and helpful people. The grum-
Worw, fuult-finders, slanderers are never
Wil Wo like the people that are looking
bt e rood not the bad in anyone. People
Wil werpent tongues, idle gossipers, temper-
T TR 1|1-~.'1'|up I.lﬁ,ﬂ}’ natures and are naver
fikwl
133
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It is not one bit harder to be in the habil of
going around looking for the good and beau
tiful instead of the reverse, It is just anothor
cuse of it seems easier to do the wrong than
the right. The great secret of contented anil
discontented people is that the former are
looking for the cheerful and bright, and the
latter for the dark and gloomy. There is ul
ways a brighter gide and a darker side. Al
ways look for the brighter side. It will mule
a great influence in your character, in your
happiness, prosperity and success in lifo in
general.

There is always a light behind the darle
Look for it. You will see it. Think helplul
and ingpiring thoughts and you will soon i
looking at many things in a different light;
You ecan transform your character in a 1o
markably short time,

We hear people say ‘‘I could be happy
under different circumstances.”’ I say posl
fively that circumstances have little fo du
withit. Itis your temperament, your disposl
tion which makes you enjoy or not enjoy,

Think of people that are very unhappy.
We can see them grumbling about elreum
stances, hard times, lack of wealth, when thay
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i o great deal better off than many others.
Miowe people would think you very fortunate
\f you were in precisely their condition.

1! you have been in the habit of complain-
g |I|!nn|l, your business, talking evil abount
alhors, just try the reverse. Assume an en-
Julenging prosperous air and you will soon
s i way ount of your difficulties, a change in
yuur condition.

emember first, last and all the Limje, tl_m
wliang positive man does not talk or think in
o negative. He never lots himself feel “‘1
san't,’! but I will.”’

U irooding o'er ills, the irritable sounl, cre-

1] y e
alon the evils feared.”’
THE VALUE OF CHEERFULNESS.

10 suecessful man is cheerful and hopeful.
{{u hup o smile on his face, and meets every-
ilnge that comes in the same way.

o cheerful man is ereating new power,
whillo the pessimist is destroying his power.

Were is nothing that will help you meet the
il fuens in the road; sweeten life :‘mﬂ.tukﬂ
wil drudgery, like a sunny, optimistic dispo-
sitlon, Two may have practically the same
alitlity, but if one ig a cheerful thinker while
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the other is despondent, and gloomy, the
former will leave him far behind.

Cheerfulness is a tonic to the mind. 1t din
pels friction, worries, anxieties, and it will
often turn disagreeable experiences inlo
agreeable ones, You can do your best waork
only when yon are in a cheerful state of mind;
When yon are out of temper vour entire phyn
ical machinery is out of working order.

It should be your plan to follow the follow
ing philosophy: Try as much as you can {0
let nothing distress you, and to take evary
thing that happens as for the best. Bealiev
that thizs is your duty and that youn err in nol
80 doing.

The next time you are out walking male i}
a point to look at every one you can, Hos
how many you see that look as though thuy
are happy. Notice the ngly grouchy expron
sion on most people. You can make life ong
continnous round of sadness, instead of joy
and gladness.

How few there are who bring more sun
shine into our lives, who seatter gladness nnil
cheerfulness wherever they go. It i M
seldom that we see one of these cheerful fnoon
that every one is attracted by it. Get the
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Wulit of looking pleasant, of radiating che:ar,
wlirover you go. This will make you hfa.ppmr
Wi to own many houses or any kind of
Jssunions. 1t is free to you. A}! you havf:
o o bu to develop it. Your ability to radi-
Wl aunshine will add greatly to your power.

If {n ot really hard to transform a gloomy
Waponition into a cheerful one. Tr?m a ch.eer-
il fuon in but the reflection of a big glorious
Waurl,  Youn cannot look a part unless youn

funl i1,

A MIMIPLE WAY OF GIVING CHEERFULNESE,

Wuke an interest in what is going on in the
wuilil ahout you, Take an interest in tha.se
pun moet, Try to open up their clam-like dl.E—
Waltlon, Be friendly to all. All these mbll
Wl you to develop cheerfulness. .We will
Wevar fud ont what is good and :1?b1-:-. in others
Wil wo find similar qualities.m ourselves.
Mube pooplo think they are all right, and they
will il you are all right.

i In ronlly wonderful the effect tjnat one

punny with o cheerful frame of mind ecan
‘::Hl i n crowd, or gathering of glun:my,
walenoholy people. Let such a ﬂl]i’f enter 1+ntu
& tuam where the conversation is lagging,
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and where the people feel strained. Tmmundl
ately all who are present change to a joyous
gpirit. Their tongues are let loose, and nl
most instantly the whole atmosphere vibrites
with gladness and good cheer.

We know the need of sunshine for plsnbss
bnt we do not know that sunshiny disposh
tions are also needed. It will pay you hinis
some dividends to cultivate more sunuhig
in your life. Tt is hard to estimate the WS
mense value of a sunshiny disposition, T8
acts as a magnet to draw to us the ol
things in life,

“In every perzgon who comes near you, loiik
for what is good and strong. Honor thaty
rejoice in it; and as you can, try to imitnle il
and yonr faults will drop off like dead lenvel
when the time comes.”’—Ruskin,

Say to yourself, I will never speak unldindiy
of anyone. “If I cannot see something guiil
I will see nothing and say nothing. Yon will
notice it will make a wonderful differenos (i
vou. Rapidly you will notice how diffarang
you look at life. You will be able to sun i
and peace everywhere. If you will form Ihiw
habit of looking on the bright side of 0VaIRS
thing there will be little trouble to bother yau
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A pront many eharming characters are hid-
Won inder a mask by a habit of making cynical
winiks, It keeps out of sight your happy,
wiserlul, wholesome self.

W ()yorcome the fearing tide, there’s a
apnclling gleam of sunshine, waiting on the
Wlior wide.™

Wi do not realize that when we are talking
Wl it business, of our poor health and com-
plililng in general that we are attracting
Hisse vory influences.

Ui (e other hand let us think and talk the
Wiponite, and we will attract the opposite.

Wa will become positive, vital, magnetie.

Nogntive thonghts will kill ambition. It
wlll muke your life a failure. As long as
2l hold to these you will never be puwerful.
W pnetie. The negative person is a slave,
W uliyn welf-confidence instead of increasing
I A man's station in life is determined by
Wi woll faith, self-confidence. You will never
Wiy nen until you think youn can. Never think
Sl one is better than you. Never place a
Nl on yourself. Do away with all negative
Winghitn, Think of being powerful.

Uile onn, who thinks he can,’”’ is a saying

Wit will plways be true.




140 Perzonal Magnetism

The determined man makes a road ovoer
which others follow him. He laughs at bar
riers that stop others and he jumps over them
as if they were nothing.

You want to ecultivate deep convietion
Don’t let everybody’s opinion change yoau,
You have a mind of your own—use it. If
vou let everyone’s opinion affect you, you
will not hLave a deep conviction. Your
thoughts will not be backed up by your confl
dence. The majority of people are not enp
able of deep convietion. They are superfiinl;
They are easily echanged by others’ thoughls
They sucenmb to the first argument. Thoy
are just between, never on one side of the
fenee or the other. They are always willlug
to agree with the other fellow instead of hnys
ing the other fellow think as they do. Thoere
ia no backbone to such people. You wanl (i
cultivate positiveness and decision in every
thing you do.

If you do not have the power to stand by
your resolutions no one will have confidenos
in you. You often hear people say, “Oh |
think he is a good man,” but by their tons
you can tell they are not wholly sure. You
want to act so there will be no doubt in Lhe
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wind that you are all right. You want to be
allo Lo inspire eonfidence in those you meet.
Y wont them to believe that you amm.mt
W nometling, that you are capable of ﬂ[anf:-;
Wportant things. To accomplish anything
wirtl while you have got to have a deep con-
Ylotlon that you can achieve whatever youn
unilortnke,  Your determination must be
siyong,  Such a man has influenee ﬂfut
umounts to something, He is not easily
shinged to be like another, who holds differ-
piil opinions.

(iee von are aronsed to the fact that you
i bo ~whut you wish to bej that .}’uu can
Ao what you attempt if you will nultl_vate the
puwor of affirmation and hold in mmqfl per-
slatontly the thought that vou are going to
woeomplish what youm wish, you will be able
b olinnge yourself in a short time. You can
puilige your highest dream.

tomember this, that if your Creator has
Jplanted in your breast a {'lf.-a.irc to do some-
Wiy, e has also seen to it that you have
Ui nbility to do it. On the other hand do not
itk of anything that you do not want to
liwve hnppen. Do not let anything n'ﬂake you
wnlinppy or depress you. Let nothing ruffle
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your harmonious nature. You have no wonk
ness unless yon think you have. It is your
thinking that makes you weak. If you foul
yourself getting out of sorts, discouraged,
blue, disheartened, yon will find you ean din
pel all of these thoughts almost instantly hy
thinking of something pleasant, a more agron
able experience, or by thinking of something
that will give you pleasure. When youp
thought is changed your feeling is changud,
No matter what your environment is, hy
thinking as you should you ean change your
outlook and make yourself happier, Thoughis
of the wrong kind deplete you, but the right
kind are a great fonic.

Keep this affirmation before you: All thal
I dream of, all that T long to be, will be within
my reach if I affirm sufficiently strong, and
focus my faculties with sufficient intentoons
on a single purpose. Whatever you wish 1
accomplish you must concentrate on, The
jack-of-all-trades never amounts to anything
If you want to be a lawyer yon have got o
eoncentrate on being a lawyer and nol upun
being a doctor or something else at the snme
time. It is concentration that brings to you
what you wish whether it is money, honltl,
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the love of some one, No one

il bion or J
l another until they

Wil eyver win the love of :
all their love on that one. What-

aienntrate : ;
accomplish affirm persist-

War you wish to s
silly nid coneentrate all your power a1 SeCnr-
\r mind is positive enongh

W 1 and when you
We can become

W ooin erente what you wish,

% tngnet and draw to us what we wish.




CHAPTER XIIL

WHY WE ARE JUDGED BY OUR
THOUGHTS.

‘“ Actions speak louder than words,"" 1n &l
old saying, but a true one, We form our aplis
ions of others by what they say of others
rather than what they say to us. Wa coul
not expect them to say anything detrimonial
to ourselves. Don’t for a minute think thak
you are judged only by what you say, or
yvour past history as declared by you, Cli#8
mind is eapable of transferring thought to mie
other. Therefore what you really think W
your mind of yourself is transferred to othors
and that is just what they think of you, "I'h8
kind of thoughts you think is detected Iy
them, Your character is judged by youp
radiations and you are estimated aconnd
ingly. We meet a person and we soon [or
an impression of him, and it is mighty lad
for us to change that impression. I W8
should state this impression to anothoer, (e
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it try to change us, but it would be diffi-
sl to do g0. ““What you are speaks so lond,
| snnnot hear what you say.”’

Whatever we think about a great deal, we
heoome like unto; it is pictured in our
fuulures, our eyes, face, and manner. The
ahnenoter reader can tell the physician, the
lnwyer, the clerk. He ean tell what has been
the dominant thought of their minds. What-
ayir we concentrate our minds on becomes
plotured in our manner, our face and our con-
vormntion, Your secrets can be read by the
junlified person. i .

You probably never realized it is possible
{o yonil in your face and manner the record of
i thoughts ; that in your face, the I“ecﬂ[‘ds
i written of what has been going on in your
wilnd for years. You probahly have imagined
vt thonghts were ¥mown only fo yourself,
bl thoy are written in your makeup. Rua.lly
Yl onnnot hide anything. Our whole action
ol what we are. We color the atmos-
phiero with our radiations. We cannot pre-
fonil to be something, we are not. People

Jilygo un by what we are, and not by what we
prdond to b,
A porson may appear very pleasant, agree-
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able and considerate of us, but if he doos
not feel the same way in his hearf. towarda
us; if his thonghts are antagonistic or there
is an inward grudge, and he is not what he
pretends to be; our instinet reveals all thin
to us. We see through the mask and pres
tense, and instead of him deceiving us he ouly
deceives himself,

If you only knew the real opinion of othori
in regard to you, you would often be sur
prised. Many a person has tried to make 0
good impression and believed that they had,
when as a matter of faet they had mads w
very poor one, In this busy world thers i
always some one to cast a dark shadow acrons
you, to depress your buoyanecy; to strangle
your aspirations; to crush your hopes; If
you let them. They will cause you misory
and suffering by their cruel malicious AuF
casm; ungenerous criticisms; envious and
jealons thoughts; hatred; anger; desire for
revenge.

The pergon who is down in life wants eon
pany. He does not want others to be diffor:
ent from himself. If we assoeciate with good
people our good is brought ont. If we asno
ciate with mean, despicable people, thous
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yunlities are brought out. It thernfnrf: be-
Woves yon to be eareful of your assoeclates.

(1l CAREFUL OF YOUR THOUGHTE,

3o not have fear thoughts.

I 1ot have doubt thoughts.

)0 not have failare thoughts.

1o not have evil thoughts.

{1g not have disease thoughts.
I3l instead:
[1old kindly thoughts.
[1old charitable thoughts.
[old health thoughts.
[1old loving thoughts.
Hold guecess thoughts.
[lold joy thoughts.

{4y (his means you will bring sunshine and
gludlnons, while the hate thoughts bring sad-
Wokn ind ghadows.

o one of the helpers of the world and try
e Heghten the burdens of others. Our

Hinglita bring our success.
Uile who dares assert the I,
Muy calmly wait

While hurry fate .
Mouts his demands with sure supply.
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Your Creator wants yon to succeed, He
placed no limitations on yon. He has placed
you in no environment you cannot rise oul
of. You are not the vietim of circumstancon
Somehow, or other, you are responsible for
your cirecumstances, To think the contrary
is undermining and weakening and the causg
of untold failares and a great deal of the pov
erty and wretchedness of the human rao
Your natural thought is dominion over tha
forces, and if yon have suecumbed it is on ng
count of your weakness. Your birth-right In
riches, happiness and freedom, and if thoss
are not yours it is because instead of thinking
of them you have thought of the opposite, s
have attracted to yourself poverty and slav:
ery and wretchedness. It is impossible for
you to do anything when you don’t think you
ean. There is nothing impossible when you
think you ean. Can you expect to suconed
as long as yvou think, talk and act like a fail
ure? Forget there is any such word ns
:Icﬂn!tl‘i and iifatell‘ an('l ”dﬂubt.:l

I can think of nothing so harmful to your
success as to think you are weak; that you
lack ability.

The big mass of failures are ecaused by pon
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plo doubting their ability. Young men ghonld
o tnught never to doubt anything they under-
tuke. Doubt is an associate of misforiune.

I{ ix nscless to want to be gomething mldlull
{io time think you are going to be something
dui. What you want to be, think yﬂu.aru
‘Don’t entertain any other idea

wulige Lo be, :
Vou will never be any different

fur 0 minute.
W vour conception of yourself.

"nn;| ¢ success in life depends a great deal
g the impression we make on others; the
stnonnt of eonfidence they have in us; but the
sulilldence they have in us depends a great
Aol on the confidence we have in onrselves.
Werefore we must believe in uurse%vcs be-
fure wo ean expect others to. ’Fl;vre1 i a cer-
{uli mngical air about really snecessful teuﬂlj—
ui, lnwyers, salesmen, mm'«:_'.imntsf, ete. We
st lonen a great deal by watching ul.‘ner.s.
Wyory time you see a man that is a power in
Iiudions wateh him closely. You can learn

vl bloe legsons.
THE CHARM THAT PLEABES.

W receive our greatest enjoyment when
Jonue others; it is our duty to give others

Wi l
lo try to make the world a better

plunuire,
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and happier place to live in. When we au
helping others, we are helping ourselves, us
all the good we do will come back to us. You
smile at people and they will smile baolk
You like the people that like you. You like
the people that bring cheerfulness and sun:
shine,

The first requisite in acquiring charm that
pleases, is to believe in the goodness of
manity. That it wants to do what is right,
and if it errs it is a good deal the result of
ignorance.

No one can make you clever or capable
You have to do this yourself. You may rond
all the books on cultured talk, but they will
never make you a good eonversationalisl un
less you try to improve your powers of con
versation.

CHAPTER XIV.
MAGNETIC CHARACTER BUILDING.

(ur great philosophers tell us the grandest
fhing in the world is character. But it is8
womething that is little taught, and as a re-
wilt we find very few people that have nduch
sunl character. They hardly know the mean-
lug of the word character. Pﬂ-l‘E'ﬂ":ﬂ W'fll
spond large sums of money to send their chil-
dron through school and college, yet they are
yol taught how and why their character
wlionld be developed. A child in its young
slale is very easy to train if it ig directed

firog ey,
YOUR WHAEN ESS.

Noue of us are perfect so the philosophers
(oIl ue and we know it is true. But they do
aol toll ug we cannot be. Are you trying to
purfoet yourself? Do you try to strengthen
your deficient faculties? You can become
woll hnlanced, well-rounded, don’t you think?
151
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Then why not do it. We will help yon all wa
CAT.

Your weakness shows more prominently
than your strong qualities, because people are
looking for your weak instead of your strong
points. The trouble is with most people that
they have weakness and don’t know it. T'helr
defects may be very small, but if it puta tham
at a disadvantage it is very important he
cause it interferes with their results, and
keeps them from rising in the world,

A great many people feel that they are pu
culiar in some respects. That certain trailn
of their character were inherited from their
parents. Just because your parents have pi
culiar traits, this is no reason why you should,
Of course you will have their same tendon
cies unless you choose to change them. I
you think you are peculiar you will be pesu
liar. You could not be otherwise. Wa nre
just as we appear to be.

‘What we think in the mind we are, Whaon
you think of your defects you increase them,
by worrying about them. The truth of the
matter is that the majority of people’s ah
normalities and peculiarities are monlly
imaginary, or at least greatly exaggeratod hy
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\ngination. 'They have thought about them
s much that to them they appear real. The
wiy to correct them is to think about ?fnur
good qualities and ignore your shfmrtcnmmgs.

I you are in the habit of tthEmg you are
puanlinr, get the habit of thinking you are

wormnl,  Affirm, I am not peculiar. These
sunining idiosyneracies are not real. 1 was
wnilo in the image of my maker, and a.Per-
fusl Being could not make imperfections;
Junon my imperfections cannot be real, as
e Lruth of my being is real. There can be
ui nhnormalities abont me unless 1 produce
et i thonght, for the Creator ne.ver gave
W to me. He never gave me & discordant

jule, heenuse He is hurmurv:v.” _
Iy holding this thought in your mind per-
walently you will not think of your abnormal

Winnerisms or actions, and they will disap-
jar, and soon you will see that you are a
pront donl like other people.
{{(W T0O CULTIVATE MAGNETIC BEAUTY.
Whare nre people who are considered very
Luely yot they have so much magnetie
hemiily that they are great favorites.

{{ ln an abeolute fact that a girl with a very
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homely face, and who has an ugly expreasion,
can, if she is honest at heart, transform her
self so she will seemn beautiful to everyonus
who knows her, if she will form the habif of
holding in her mind the thought of beauly:
Not the superficial thought of physical honuty
only, but the deep heart and soul thought of
beauty, The kind of beanty that far sue
passes any other kind of beauty is a kindly
helpful heart, and a wish to brighten the Hvas
of others; to seatter sunshine here and thers)
and good cheer. When this is done it hright
ens the face and makes it beantiful. A hupis
tifnl character cannot help affeeting and mak:
ing a beautiful life. We express oulwardly
what we express inwardly; our emoliong
manners and bearing depends on our thought,
If these are as they should be, you cannol haljs
becoming sweet and attractive.

The most prized beauty is within the renth
of everyone. You should be careful whal I8
stored away in your brain. You should uub
let anything and everything gain entranes (i
the brain. Do not let anything enfer that will
not give you character and strength, oy
the habit of reversing every unfavoranble ol
cumstance and every negative statemoent HHint
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Jon nire confronted with each day. If you will
di this it will render you and the world a
prenl pervice,

I'or an example we will suppose that some

uhe comes to you and tells you an untruth
whout another person; you believe it the
fputh; you repeat it to others; you find out
{ulor that it was an untruth; but you have
prubably already injured an inuoeent person.
I you hear something about another person,
Wik this over, but do not take for granted
il tho person is gulty or innocent. .He
wiuy bo either, but you do not know which.
I Lo in likely to affect those whom you are
nisl fntorested in, it 1s your duty to protect
Wi, and to see that they do not become
Aaloun,  But you can do this without harm
b (o man, A person shall not be {'.ﬂlld.('lll'.'lt'fl':'ﬂ{].
Lufure he has had an opporfunity to establish
hin innoeence.

Homember always:

' hings that do not in any wise COmGern
yuil, whonld not receive your attention.’’
{tpap them from entering the brain You
Wve onough important things to store away
without wasting time with unimportant ones.
Unntrol the gate of your brain and be the
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judge of what shall enter, and what shall
stay out. See the truth and nothing buf tha
truth.

If you have a position of trust, or if peopls
are depending on you, you should not show
your stupidity by placing confidence in the
honesty of others. Most everyone in g
ing to undo the honest person. Poets nud
dreamers may write, ‘“‘If you trust your ful
lows they will be worthy of your faith*!
But this von will find is not always so. [T'rusl
the average person and he will take youp
last cent and leave you broke. A thiel will
steal whether he is trusted or not. Unloss
you can afford the experiment, do not fale
any chanees you do not have to.

There are over four hundred millionnires
in this country that have risen from low posl
tions to high places of trust. A careful sbudy
of their lives will reveal the reagson why thay
forged ahead and became successful, oy
every one that starts in a given position only
one ont of twelve sneceeds,

It matters not what position you are now
holding, put forward your very best offapis
Those who advance with rapidity and renul
a high place show that they are capable of
doing better things.

CHAPTER XV
P11 SIECRET OF PERSONAL POWER.

You cannot enjoy your talents unti! you
duvolop and use them. The man that is .m;}
ive finds life interesting. He en;;a.ys hi'mﬁil.
ui mniter where he goes. If he lwes. int 'F;
Wy oity, he gets pleasure uui.; of being (;;:B
Iy (o country ; at the nn}fmtrf-mdc he sees

v and beauties of nature.
w“‘:::’!rlu:: ’\:u work we get mf}m in ham:mny
with the Infinite. Try to get joy out of e:er;f];
Wiluge yon do. Aim to do it the very !pr ¥ u
wiin, If your employer pannof apprecia {3 yo ;
Mg nre others who can. If you comp z,m ;t
I your own fault. You have a Iemula Ly *
and, The strong man does not comp a,m,div

s the weak one. You can alter your cc;nin“

Mo o life if you try. In_tatea,d of cgimp a o

fup, umo this time in doing ﬂut'flet ng. o

yui onrry all your grievances with yn}l, im,

Wve 1o time for pleasure. Instcad‘;:: cnnd

pliling of youar environment, get busy

wlin e this and improve yourself,
157
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TO PREVENT ANGER.

When you feel yourself getting angry ul
something that has been said to you, or hegin
to feel worried about something, stop and
commence to breathe deeply and you will fnd
you can put your mind at ease. You Wl
anger and worry are products of your mind
No one who gets angry and worries can asn
clearly. The mind becomes blurred,

Those who achieve things in life find I
worth while, Everything you undertake 10
accomplish is an achievement that brings you
satisfaction. Those positions that yvou are
not suecessful in should spur you to inereasnd
effort. The man who has never snffered the
bitterness of defeat has never tasted the ranl
joy of victory. The following actual experl
ence will illustrate what I mean:

Two men experienced a sudden sharp 1
versal of fortune. One was left with o hare
means of living, and the other lost everything
The former turned tail on his troubles, nul
went away into the country where ha daloy
mined to live on what he had saved oul of
the wreck. He brooded over his misfortunus
told people they had ruined his health; and

The Seeret of Personal Power 159
Wiough a perfectly strong man, became a I‘w-
puchondriac. The other eduld not have run
Wiy oven if he had wanted to. 1?9 aunl‘m(rnmﬂ
ull il|'ln fortitude to his aid; all his uptlfnlsm;
all hiin faith; and fortune came tumbling at
Wi on the heels of his troubles. What i:uJuLl
suntiod o disaster turned out the best thing
il could possibly have happened. If he, too,
il run away, he would never have had the
fuptune and would never have tastudtthe
swioly of snatehing vietory from the jaws

ilofont. .

"r"l\p'u"tml.::ver troubles come t(i you, if you
fuie them with courage the:;.' will pass by ‘r:a
the lidle wind and leave behind tjne pm:s’perl ¥
ul which they are only the harbinger.

Marrow and disaster come to us all some
Wine 1o life. But there is a just law of com-
Wimnbion.

l Ielghiness and happiness often develug
from things that at first were gloomy an

Jiplensant.

THE OPINIONS OF OTHERS.

HWhat 1 must do is all that concerns me,
uul whint the people think.”’— merson.
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A great many people are over sensitive o
the eriticism of the world. But the peopls
that have done the great things have par
formed their duties in their own way totully
unconscious of other’s opinions. They wars
not affected in the least by flattery or vitupor
ations. They were gnided by their own con
seience. What this told them they thought
was right. You should be better able to judge
yourself than anyone else. They do not know
your temperament or your mind. You lknow
them better than anyone else. You should
care nothing for another’s praise. You ari
capable of praising yourself and deciding
whether you have accomplished all yoll
should.

The people that become depressed, who nra
continually thinking the world is erual mnl
unlovely and the ones that do not know them
selves and the possible joy of their inner
selves, are always failures.

Their mind is so full of sadness that panes
and love cannot enter. They have not lenrnal
that out of pity is born love ; out of love, hop)
and from hope life. If it was not for sorrow
we could not appreciate happiness.
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SERENITY.

Maont people are as changeable as the sea.
Wihlohever way the waves go, they go. There
i vory few that stand like a stone wall and
ovor u‘ru affected by the storm. You should
{py more to remain the same t‘t“nrﬂn‘gh t:ha
Ao, Every little shock leaves its imprint
sl wonkens you just so much. That rock
wiilol s continually washed against by the
st b in fime worn away. ;

Iy koeping your serenity you will not be-
Juine weakened by worries or troubles bat
Yl Gnn emerge strengthened and cncuumg.ed.
Mun hus gained this mastery by being
shronger mentally.

e more gerenity and the broader you
sl it the more you will be able to control
(s forees that dominate the world, and the
luun will troubles bother you. Ther.e are men
flinl linve lost their money and friends and
ol Loy remain serene and nndaunted.

U itetain your knowledge and your courage,
ail you will always be rich, and if you d:::
wil row richer you will not grow poorer.

Ny matter what trials you areé going

Hipough be brave; cultivate strength; and be
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thankful for what vou have; that your eols
dition is not worse. Let neither troubles
nor grief shake your ealm or dim your faith
Remember the grumbler and the cowards ue
the destitute people of the world.

CHAPTER XVL
HOW TO CULTIVATE SUCCESS.

Auk ten men to tell what they think makes
sisoens and each one will have a different
Wiwory. It all depends on their mental calibre
wil outlook,

Miooess means perfection. And you cannot
hopo to become perfect; you cannot hope for
pupiplete success; therefore you cannot ex-
pol somplete success and neither can you be
% somplete failore.

Your success depends on your poised
jwor, A man’s suceess is nsually judged
liy (1o money he has made. But it is wrong
b Juidge success by the money standard.
Maulhor success should be determined by what

yuli have necomplished. To make money is
ll tlght, but to hoard up wealth is wrong.
Y whould use money to do good in the

witlil nnd not to eause poverty and suffering.

Il you make a lot of money, but make 1o
flondn or do no good with your money, you
163
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are a failure. If you do not live a useful life
and make a lot of money, you are a failupr,
It iz what you think and not what other
think that yon judge yourself by. You nre
a world within yourself. You are bound hy
vour own vision and vour own lknowladge
You have to render an account of yoursell,
when yvoun pass on to the Great Beyond, You
will have no one to rely on,

It matters not then what other people skl
or thought. No one ean help you then, nndl
no one can help you now unless you halp
yourself. No one can make you happy hul
yourself. No one can suceeed for you, Lul
no one keep you back then. You have a [res
will and you should not be bound by mental
conventions. Do your own thinking, sl
don’t let some one else do it for you.

Personal Power comes from mental inde
pendence. The majority of people take thal
thought from others. You must think [oF
yourself and create for yourself, if you wunl
to succeed. Be urgent if you want to ronoh
the top.

Have a mind of your own. Think for your
self. Do what vou think is the best way, All
of our great men have been indepondeut
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Wilnkers, They did not judge themselves by
portnin fixed standards.
Y ou never know how mueh power you hava
untll it is fully developed. Maybe you cau
Iflience, only one and maybe you can in-
flusnos hundreds and thousands. But you
gy never influence any one until you have
soifldence in your own power. The best way
ly dlovelop your powers is to do everything
uh thoroughly as you can, and aim at perfee-
fon, nll the time. Unlesg you, do, you
Wil be o failure. It matters not what
pople think, so long as you are confident
Ml you are doing your Very hest, and that
Lol o gaining knowledge 11md. power. We
ol oxpeet others with their limited knowl-
plge to judge us correctly. Eu.ppot.'.e, for
Lnlinee, that Napoleon as a boy, in his Cor-
sl home, had been able to unfold the
silinine of his life and the dazzling conquests
whiloh he made. Suppose he hs.ud annonneed
Uit 1o would win a throne by his own power.
Wil wonld every one have said’t. That T:m
wid mnd; and they would have tried to dis-
Wiirage him. If that had mn.ll}f happened
wiil he had accepted their advim., he w:;m::.‘ij
pol hinve aecomplished what he did. an
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history of this world would have been dil*
ferent.

Aim to associate with big-minded peaply
It is well to listen to other people but don't
let yourself be guided by them. Never cramp
your intellect.

Our great thinkérs tell us that the worll
is ours. ‘“The limit of your powers is Ly
limit of your own mind, which will expund
just proportionally to the manner in whial
you use it."

As long ag yvou believe something is right
hold to that thounght even if there are thow
sands that think just the opposite. You muy
be right and they wrong. Numerous axais
ples have been given to prove this so it will
not be necessary for us to do so.

Weigh eriticism and listen to advies, hul
decide for yourself what is the best for you

to do.

As long as you are trying for something
better you are succeeding and just au noul
as you stop trying you are weakening, LI§
aster yon are likely to have, but meat Il
bravely and go on. Don’t let the hositating
who lack brains and courage, keep you bl
When you shall have passed to the Cranl
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an rere a coward.
Wnknown, let no man say you were a ¢

-1 il . Tu
I{ you have courage in your heart the futu

will hold no terror for you.
PHE BEWARD THAT COMES FROM POWEE.

e objeet of all knowledge is to use it:
you could have all the knowledge in the
world but unless you nsed it, it would not
holp you. You must turn your knowledge
lii pllil".:ll’lﬂ nae. | :

Il nt the present you cunnu? helieve in your
awin power to make you physically great, you
i nequire this in a few months by prac-
Podng the guggestions in this book. Ina little
Whils vou will be ashamed of your doubts
il wulr:aq-ll‘. You will discover yourself and
develop your full lheritage of personal pnwcf.

'] helieve in myself,”” and if you work Ln
sy out that belief and justify it, you will

gover laek the supreme gifts which life has

I wlbere for you. Ihake
e ol afraid of greatness,’’ says Shake-

yponte, ‘‘Some men are born great, some
wililove greatness, and some haw_-_grnut.nnss
{hirunt upon them.” Which one will you be?
You wore born great. There 18 Itnthmg to
plup yon from achieving greatness if you put
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forward the effort, and if you go about it in
the right way you can have greatness thrusl
upon you. What we wish to accomplish wa
must be prepared to give up all pleasure and
ease to attain,

You hear people say ‘‘If I only had money
I wounld do great things.”” But when we look
back over history, and read the records of
the world’s most successful men, we find that
more of these were born in penury than in
wealth and inflaence.

All of our records go to prove thal tha
lower down a man is on the ladder of for
tune, the more likely he iz to rige. The ren
gon is very easy to see. The rich man haws s
many distractions from his work, and ho has
never gone throngh the hard experienea thal
develops character and brains.

Just as soon as a man makes up his mind
that he wants to do something in life ha
changes from going with the tide to conscioun
activity. You can drift with the tide lor
some time, but eventually youn will find your
gelf stranded on the rock. Unless you slooy
your boat, you will never get where you wint
to go.

There is always one course a little batlor
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Hisn another. We are eapahlfz of tut!ung that
Lo, No matter what the dlfﬁnu]:cms we are
it to overcome them. It is st.rmﬂy up to
whother you will just drift or make

i,

:nn.qrmm. If you want to do the latter get
yuur bearings and then steer your nuurs:z:
pghit nhead, and stick to that m1..:1rse UNSWerv-
Wply, nnd power and success will be yours.

Yo have power within you waiting to :
duveloped ; you can permit this power to

Watlown, or you ean utilize and transmute it
lilo mighty energy. ,
Whit is the foree that drives men to any

gunlt It is personal power. It ._is the.ﬂ.purk
ul th Divine within him that gives ll{m 1%;::-
winlon over earth. It ig hight.}r T.luan mtie };
giion, nn it makes him use this in the g ‘-t
wuy. It ig higher than character, because 1
Wailon character. It is higher than persnn.-
man’s personality is but the ex-

| W on

::ll‘rl-:m.m of his mind. It eontr?is a.'.ll these
yul 1o nhove them, because the mind gives the
puwor Lo see heauty and the strength to secure
wlind wo need from the hands of Fortune.

{{ your arms or hands or any of your Fa,rts
wirs 1ol used for a year, they would wither,
i the want of use. A man's personal

i ]
Jwar in {he same, only he never withers 8
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that he cannot be brought back quickly F
will decrease, but by a little effort he ann #
velop it into a mighty foree by which ha 8
malke his life what he wants.

Your personal power will not do soma &
else any good. It is for you alone and m
be developed by you. Ewvery one has purth L
lar needs. You have the latent powar fur
vour own needs and not some one elae'y, IE
you did not have inherent genius you woull
never become an Edison or a Maraonl | sl
here is where I differ from those tenphers
who tell the world you can do whatever yull
will to do. You could never be a Nupolugn
unless you had his brain, I teach that Wi 1
ever you are by nature fitted for, you aun i
if you will use your power in the right Wi
and if you will work you will ba sntis
with the ultimate results.

Let your actions be guided by the aapl
tiong of your heart. If that is pura sl
noble then you have enough power withl i
you to overcome any outside powor, Nl
remember anything worth having in worth
working for. There are no short ronds I"
power. But there is a road that will & |
you there and the reward that’s walting §
the other end will repay you.

CHAPTER XVIL

QUALITIES THAT WILL MAKE YOouU
SUCCESSFUL.

o majority of men need ﬁﬂmeth‘mg to
shmulate them occasionally to do their ‘bez.ut
wirk, A big advertising company of Pars
s the following notes on the wall:

o It Now.”

1o It Better.”

U)o the Next Thing."

Uio It at Onee and Do It Well.”

U1 Your Best and You Will Never Have

Wi o Complain of Failure.”

: “I.III vory nmrn?ng at nine o’clock all'the em-
iy ven repeat the above mottoes, with their

Wi phut, 0 .
il s we!l to have some guch guiding prin-

phple in life, gomething that Wﬂ! spur you

i (o your best. Form the habit of doing

seirylhing the very best you know h::m: a,?-ud

I will not only bring yon SUCCEES, but will in-

your character and change your
171
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whr::r]e future. Anything worth doing is worlli
doing well. Don’t do anything in a slipshod

manner,

YOUR ABBOCTATES.

Did you ever start to think what an lay
p.nuri.a,nt part your associates make in youy
life? Do you realize how much your sucoeus
irﬂﬁpcndﬁ on vour associates and friends? I
is a well-known fact that your friends will
dl:ﬂ.'W you to their level. If you associiie
with people that are idle you will have thst
tendeney. It is just as easy to form acquainh
ances that will help you. Ask yoursslf
frankly about them:
¥ What shall I gain by knowing thom "

you c:un.nut gain something from lknowlng
a man it iz not worth while to know him
This is a commercial age. Life is very uhnrt;
and you cannot afford to waste time wilh
pf,:ﬁpTe f"f’m whom you can gain nothing
Aim to mix with your intellectnal suporiois
and those that can draw forth vour knowlh
edge, and keep your mind aective.

..ﬁssmiate with those that are worth mens
uring your own mind against. If vou aunonl
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ulo with people that continually waste their
W, and have no intellectnal force and no
wlrenjeth of charaeter, you will dull your intel-
Juel, and your powers instead of inereasing
will diminish. There are a lot of men with
yulils characters who are industrious and in-
fulloctual and who are thorough sportsmen
whom you will be the better for knowing.
I you cannot conscientiously believe that
yu will be the better for knowing a man drop
lils nequaintance.

Mhow me a man’s friends and T will tell
you what sort of a man he is.'’ You will
Nl that great men agsociate with men of
pront intellectnal and personal force. They
Junl could not associate with medioerities.

Y ou are your own best judge. Many people
L the habit of using flattery to accomplish
sufliin ends. No one is insensible to flattery,
Wl you can easily decide whether it is flat-
fury thnt is merited, and if it is not it means
yothing. The eclever man you will find is a
Wi wtudent of himself. He is ever watch-
fuge for his weaknesses 80 he can cure them.
WA man ie known only to himself and God.”’

If wo receive praise for gomething we have

——
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done that is not our best work, we shouldl
feel ashamed rather than mmpli,mentnd

.Dun 't wait for some one else to find i'nul'l
with you. Look for your faults and remedly
them.’ Recently a very successful man wak
negotiating with a firm and he said to the
manager, “‘If 1 do not satisfy you, you will
never need to ask me to go. I shall go my=
self before that is necessary.’” A man like
that does niot wait for another to either pralag
or .ﬁud fault with him. He is watching hi§
f‘f’tm“s' He knows better than anyone alus
if they are up to the standard. If he is dolug
the very best he is capable of, he is satisfladl
But 1.f he ig not, he blames himself. Be jrnull'
own judge, and don't rely on what others tull
you or think of you. Yon know what you nre
capable of doing and let this be your VaRg
best, your most perfect work,

The habit of doing your best work will
gradua}ly grow on you like any other habil
You will not be satisfied with anything
your best work. It will develop powers of
will and spur you on to do better and bollap
work. In the present age the man who Nug
ceeds is the one that is ever trying to do hsls
ter than his competitors. This applies Lo the
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Jil of the firm and down to

175

the office boy.

M hoad of the firm wants his work the

Jory best so he can get

gome of his com-

putitor’s business. The office boy wants to
Ao s work the very best he can, so he can
suunire the next higher position.

A big employer was asked at a recent con-
yuntion what he thought of the chances of a
Julng man today, unmpurud with those of
fwonly-five years Ago. His reply was: t<}

not

huve olten heard it said that there are

uh iiany chanees for young

men to rise now
[ do not agree with this view.

ai lormerly.

| hullpyve that there are even greater chances

L B young man than ever before. But these

T jortunities demand greater quali-

Wi qualities that can only be acquired by an

Wit devotion to study—to greater gself-
ble determi-

Maelpline, and to an nneonguera
Willon Lo master the pri

neiples that underlie

Wy profession or the business he ig engaged

for getting on! Why,

T U opportunity

wi of the greatest difficulties of the large em-
filuyorn 18 that of finding thoroughly capable
Wi Lo manage the varions departments of
Uil antorprises. There are many who think
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themselves capable, but few who can stand
the test.”’

It has been said that “knowledge is
power,”’ but a man may have a great deal of
knowledge with very little wisdom. Wisdom,
which is distilled knowledge, is undoubtedly
a powerful factor in human affairs. And
happy is the man who possesses it. Knowl-
edge is no longer a steep whiech few climb.
The opportunities for acquiring it are so
many and so various that to be ignorant is
quite unpardonable. It has been truly said
that ““experience keeps a dear school,” but it
is the only one fools will attend. Happy is
the man who is always prepared to avail him-
self of the experience of others.

I know of a man who never made even %700
a year up to his thirty-fifth year, In three
years’ time it increased to $10,000 a year, and
at the present time he iz making over $50,000
a year. He was asked to what he attributed
his success, and replied: “‘You know for fif-
teen years I was only an obscure clerk. One
day I said to myself: ‘It’s no vse trying to do
just the same work as other people. 1 must do
more.’' " He began to study syetem, to plan
his work ahead. Soon he was able to do his
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own work in a short time, but he_ was‘nnt con-
tented to loaf during the rnmaimr‘lg time. He
commenced helping others do their work. He
developed such a capacity for work th a,1: 3E{m
they were doing a great deal more work t afz
ever before. He discovered all Lfmdﬁ of pal::-
sibilities that would not only increase t e
amount of their work, but also the quuhlyi
He was soon advanced from clerk to genera
manager of the branch office and then was
e main office.
tﬂlf;?ﬂ:‘:: 1;1; no question that a young man l:la.s
ag good opportunities today, bu.t he n:luat T{:{-
velﬁp his powers and puf t‘ﬂemrmta h1sdwuht:
Carlyle says: “Our gra,nq }JU.SI.HE!E-S un m:ﬁg_
edly is not to see what lies dimly at ::T
tance, but to do what is clearly .at hand. :
1f vou 'will take an interest in your Work,
and do it faithfully and as much as }rﬂulcun,
your opportunity will come. It is th_-:-. 1azi,
shiftless kind that complain of their 11{11- untﬂ
What you call ill-luck may b{:_ turneh n 1
valuable experience if you let it teac 1y§1.
Your experience ghould bring you km.lw Evi
and this will surely increase and give 3 :
wisdom, and wisdom can bring you every

thing yon desire.




CHAPTER XVIIL

HOW TO PROTECT YOURSELKF
AGAINST INJURIOUS THOUGHT
ATTRACTION.

Never expect something you do not wish
to happen. Expectancy is a powerful magnet,
By your desire you attract what you want
If you fear something and think about it, you
attr:act it to you. The law works for and
againet you unless you know how to control
ii:uf forces. If youn are thinking about soma:
thing that you don’t want to happen, don'l
you see you are attracting this just the same
as if you desired it?

Many teachers tell you you can do awiy
with fear by repeating, *‘I'm not afraid,"
not realizing that you are thus admitting th'ut
yon are afraid. A better plan is to say, “‘ L am
full of courage. I am able to protect mysell,
Why should I be not as strong as any ona
elze? Why should I think that some one oun
hurt me by his thoughts or action? I am
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positive, not negative.”” If at any time you
{on] inclined to fear, say over and over again,
"] have ﬂuura.ge—coumge,” You cannot say
(i and think it and yet guffer from fear at

tho same time.

THE POWEER OF SYMPATHY.

By means of the wireless we are able to
{ransmit messages ACross the ocean. The
oMAnges are recorded in an instrument that
{g in tune with it; otherwise the message
sonld not be received correctly. There is no
juention that the human mind is a more deli-
pilo piece of mechanism than man could ever
grente. But he cannot record the message
wont Ly others. True, there have been peo-
plo that were in tune with each other who
sl receive each other’s thoughts to a lim-
il oxtent.

When we have this sense developed, which
| wurely will be, it will be of more practical
yhi Lhan some of our present senses.

{{ |4 not many years ago that we did not
hullove we could transmit messages through
gpnoe without wires. The same forces were

ased for hundreds of years be-
had gained knowledge of how

ppily Lo be
fure, but no one
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to use these forces. If two machines can g
so perfeetly adjusted that they can transmil
messages across thousands of miles, thera &
no reason why two human brains that are se
delicately construected eould not do the snmu,
We have evidence to back up this theory, |
could cite a number of cases that I have in
vestigated where people were so perfectly In
sympathy with each other that they know If
the other is sick, no matter how great a dig
tance separates them. You have most of yon
read or know of such cases, so I will not tuke
up space with them. Have you not beun
speaking to some one and the same thought
is spoken simultaneously? Those that know
each other very well can often detect what
the other is thinking about. All this onl§
proves that you have the power to transmil
thought, if yon only know how to develop Ik
I expeet to spend a good deal of my tima I
the future in studying along this line, and
some day the results of my experiments will
no doubt be published. You certainly have
the powers and they certainly will be devel
oped into usefulness in time.

In order that living instruments muay he
used to transmit messages by wirelesn, thoy
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et be perfectly in gympathy. IThen tlu:
miust be the case if two persons wish to sen
mensages to each other. We know that ﬂhel{(:
must be sympathy before we know what 1 :
golng on in angther’s brain, and to make 1u:lru1
awn, perhaps, felt. You u."imnnt sympatm.n;
with another’s s8oTrows until you know wha
liln emotions are, 1
e value of sympathy consists 1n imrmlﬂn-
Il two persons S0 each one 18 sus::epuhlu,;
{0 the influence of the other’s thoughts. 1
g want to draw people to you, .}'ﬂll'l must
altivate sympathy. A gympathetic hs.tm.mr
will have people open their hE.H.”tg to Iu‘m:
hers is not a question that if our brains
wore ittuned exaetly to ench other that ﬂ:n‘ay
gl trangmit messages the same as the ‘-!Pll.t'r-
lups instrument. When two minds are 1n
is a double force at work.

el tune there
R ken word

ave both the power of the spol
:::.:T Ihlu~ projected thought, which will su rellz,r
ol the other’s brain. You hear pmnp‘r
my, ‘‘We thoroughly un.clursfc,a,nd each
allior,!'  And they do. Their minds are 80
porfootly ttuned to each other that they un-

durstand each other’s meaning before the
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words are expressed Th
: ey know
other will say. y wiel
You can easily see that sympathy, if it in
genuine, must exercise a very beneficial 0
ﬂ:.mnc-:-. amopg friends, and even in the pris
tfa‘.l affairs of life. By gympathy you e
able to secure a man’s complete thoughis
uan]IT thiz must be to your advantage 8
he person that is sh :
vy or very reservoil
mnyl hu!d back part of the thoughts that he
:?ut{l like tn convey, but if you can fathom
at he did not say it will certainly halp
;..'cm, and you certainly ean do this if you hiave
5}TII1§B,’L].1}' enough of the right kind.
¢ gympathy 18 the key that unloc
of every heart.” e
Those that you can sympathize with nre
good for you to know. If you have no syl
patjh}' you cannot give back what another
gave you, and therefore that person will not

be attracted towards you. 1f, on the athor

hand, youn meet some one whose sympathy
SRS hihmted, in whom ¥ou feel no nm:
Espnnﬂmg sympathy, you canl feol assurad
at 1:he person will not be one worth while
km:n:;.mg, as you have nothing in comimo.
Without sympathy your griendship will

u'.urn'l.lmﬂ.

pocoming ma gmetio and

{honghts anless they agree W

far every one bt j;ﬂul'ae].f.

y fow, KEvery one has 8OME,
highly developed ‘n some than
\y worthy of cuttivating and will help you in
attracting friends.
e ph yeical aids 10 developing Eympathj; are
The .t:-}'nqmt'tmtin
foree i8 transmitted by 8 soft-toned voice and
g plear gaze that gpeaks Wl i
When you are falking to a person fry to feel
Iko the persen you are falkin /
Ay not mean that you ghould aceepl his

|f hiin facts oF ciews are not jn

o not reject his views U
(horoughly 11nder:-stnml {hetn. You will find
(linl this will greatly Lroaden your mind and
hoelp you to undv.l'ﬁtm'.d all kil

M Huh’lun’ﬂuh} of life 18 to make
1f you do this
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qover be of the inner kind., You will never
mulnrﬁluﬂ{l the potent forces ©
mind without this. 1t 18 capable of solving
u riddle that otherwise you wonld never un-
S}fmpmhy, like averything alse,
pan be uu!tlmted, 1t does not helong o just
but it is WOTe

f the hum AT

in others. 1t

{hink, but put yuurs{alf in his place and see
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you will find that others will make allowancos
for you.

No one was ever happy without sympathy.
If yon give it to others, you will receive it i
return,

‘¢ Laugh, and the world langhs with you,
Weep, and you weep alone,'’

One of my friends is, I think, the happieat
man in the world. His motto is: **You cul
get something good out of every person yuou
meet if your sympathies are large enough,**
Think this over and see if it will not help
you. It has helped me.

It is our duty to try to be hright and In
teresting and cheerful, In pleasing othars
we add to their pleasure and to our own, Of
course, in order to please others you will
have to study them. When you learn how Lo
please others you will know how to manng
them, and, learning how to manage othors,
you will learn how to better manage your
self.

There is an occult law that pays us buok
in our own coin. If youn are a distributor of
hope, trust, sympathy and brightness, you
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will receive these in turn. Your life is not an
indopendent one, but one of a conglomerate
whole, It was never the Divine plan that
yuu should stand alone. You need help and
sieouragement from others. They need your
liolp and encouragement, :

You can strengthen your gelf-reliance atnd
yvarcome your weakness by associuting. with
slliors. Whatever you are in necdtof, if you
will give freely to others you will receive
o in return. You can learn something
fyom overy one you meet, It is your n_iut:,f to
luurn all ‘you ean, so that yon may give the
knowledge to others. Ome individual depends
s or less on another. :

I{Ipling expresses Very well in the follow-
i your correet aim in life:

‘4 lelp me to need no help from men,
hat T may help such men as need."’

{inly the wise can help. We can become
wiss by sympathizing with each other a_m.d
|illlwlull.f oul their experiences by ﬁtu%ymg
Winle oxperience, and thus learn what will be
prnaticnl for us.



CHAPTER XIX.

HOW TO MAKE YOURSELF A GREAIS
POWER IN THE WORLD,

You have in you that same divine, erontive
spirit that was in all onr greatest men, I8
only difference between yon and them in the
difference in your mind power. You can i
velop this and be raised above your fellows
above your present superiors, above the (il
advantages of your environment, The gront
spur that makes a man want to do things
comes from within,

You must train your mental forces all the
time, until you awaken that wonderful powas
within you and put it to practical use. Minl
is the creator of all that iz made by mun's
hands. The greatness of your brain delar
mines whether your work will be suparior aF
inferior.

Say to yourself, “T hold within my mind,
in an equal or lesser degree, similar powsis
to those that Shakespeare had. 1 onn riulss
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myself above my fellows, out of thre ru:}k. of
Ill;'[!i.um'it}', above worries 5‘1116 disappoint-
ments, by developing my mind, 1 can sut-
aoed in anything T plan, and T ean plan noble
doods if my mind is big enough and broad
gnough. A little thought and. care every day,
i little trouble, a habit of 'l.]’llﬂ]il.ll.g systemat-
wnlly and logically will, bit by bit, strengttllleg
my mental faculties and reveal undrea.mr:’ -0
pussibilities to me. ‘1 Iam .t]!e mufster.n ; Fuy
fute.! T will develop this divine gift of mine.
| will enltivate this divine soul, and.I will
muke the deserts of my life blossom like the
PEREY, i . :
e greatest work is done t_ry musmentl.ous
altontion to the smallest details at.nd requ_.u:ee.l
i pront amount of labor in geemingly trivia
B8,
”H;iut:q-t:-.q-.am cometimes comes so slow that you
sy Lhink it not worth the effort. When you
;r.-i. {o thinking this way, remember all men
i thought the same. :
1“I:.;fl:::1.1:~,r!:zr you wish to become keep it be-
firn you, Make your motto: 7
I m v mental training will enlarge Fny h:':uu
pul.u.-m:ﬂ and enable me to do great things.
W henever you are pursuing knowledge you
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are not wasting your time. The more you
know the better yon are qualified to cope with
the unexpected. The more information ¥ou
have, the more responsibility you have ol
creating new ideas.

The more you train your mind the mois
you will be able to make use of the informn
tion you have stored away. You should form
the habit of looking ahead; of planning whul
you want to acecomplish. You may think hiin
all nonsense, but it works ouf, and all you
want is results.

The calling forth of this determination and
perseverance will greatly strengthen youF
character and will do a good deal to make you
a greater man.

You should read the lives of Napoleon und
(romwell and see how hard they worked who
they were so near failure, how they achiovd
victory through the foree of their mental pows
ers. Reading the lives of vietorious mon will
give you the encouragement to persevers i
developing yourself. Such hooks inspire youl
with noble thoughts and lofty idems, Ii
wakens in you a desire to do things and holph
you to raise yourself above the mediocre paiy

ple around you.
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pol’'r BE A DOUBTER.

I'o the donbter everything seems impossl-

ble, becanse—

W(ur doubts are traitors, by
And make us lose the gond we oft might win
By fearing to attempt;
fiut on the other hand, s e
Nothing is impossible to a willing mind.

[f you want to gucceed in anything you
muu.t.'huve confidence in your own poOWers.
hnt is the secret of those who rise. Y_ﬂur
wind is made up of the material you gave it to
digent, If you feed it on doubt, you are
hipund to have a doubting mind.

'rom doubting gsomething you gra‘zlua.lly
wot to doubting everything you do. This k1'|l.s
gucooss and gelf-reliance. From today on fm,-‘
gol the two words, ‘‘doubt™ and ‘‘fear.
fyore ia nothing you will ever be f:a,l.led on to
(i that you have not the power within you to
Ao, The medical professors say thfa.t the hl.?~
man body is never given more pain than 1t

v iband,

" Illf {he guffering is beyond human Bndm'imqe
il person loses his consciousness, This 18
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the same with the mind. It is not asked to do
something that it is not capable of accom:
plishing.

We told you above if you give the mind
doubt to digest, it will be a doubting mind,
It works the other way. If you give it hope,
it will be a hopeful mind. Doubt has no more
place in your mind than poison in your mouth;
Cast it out instantly if it tries to onter. Nevar
say or think ‘I can’t do this’? or *‘Can I do
this?'’ but always *‘I can do this—I will do
it.”” You will find this kind of spirit will male
yonu suceceed.

The person with a strong mind is able o
concentrate on his work with such enthusinnm
and power that he will conquer all difficulty:
Positiveness creates confidence. You take up
diffieult problems and succeed, where a doubls
ing person would not attempt them. Sup
cess makes the mind grow. The more you
undertake and accomplish the more your
mind expands. If you do not believe you o
accomplish your object, you do not have thut
pointed attack and your effort is aimlons
You would not beeome one of the leaders, hul
one that is led by one of the leaders with o
stromg wimd. As long as yva have to be luil
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you have not a free will, Assert your free
wili and you can become a leader and director

ul your destiny.
SNENE 18 ALWAYS A WAY OUT OF DIFFICULTIES.

fhore are a very few people who do not at
{lnes feel inelined to lose faith in themselves,
aupocially if things continne to go Wrong.
Mosl men in business experience, at some
e in their life, bad business, when pros-
pots look hopeless. :

'hen is the time that shows if you are a
punl man, The man that fights om, aucn.eeds.
I ln ot juet such a time that you need friends
wlio can show you how to emerge from your
dMoulty, If you have no friends equal to
tho task, you have egnough reserve p{r)WE;l“ E.{]
o It yourself. A high bishop once said, ‘‘No
winn 1w a failure until he gives up.’: _.FL brave
man in equal to overcome any position. Re-
mamber the old saying, t¢(3od helps those who
hiulp themselves.’” Those that know are sure
ilinl this is correct. There have been t-:}I'I:IBS
il 1 have found myself in such a position
il there seemed no way out, but T knew
(oro was a way and, sure enough, a wn.g
it up, amd by experience 1 have learng
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that the following is true: ‘‘That, howaever
hnpelfiss a task may seem, if you but carry Il
on, using your faculties to guide you to sufe
methods, the way out will appear to you."

This is an expression meaning that you
must go on in your business career, through
all doubts, through all difficulties, and through
all despair.

ENOWLEDGE GIVES YOU POWER,

There are some things you must do if you
want to make your life the highest sucoeus
and that is, you must be systematie, imlumi.l‘lT
ous, and have knowledge. You must use all
these to achieve your best efforts.

S]ucaess :13 governed by certain laws, Nu
h'{:smeas will be a great snceess until some oig
with knowledge creates it. Then industry si
larges and retains, and then there must he
system so the organization will run smoothly,

These same rules apply to man. He canunl
succeed until he uses all these in his dally
work.

Many may think that to attempt to defing
what makes suceess is foolish, but the aus
cessful business man knows from exporionss
that success is possible to every ome if they
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dovolop knowledge, if they are industrious
il systematie. The wise man is continually
pludying other competitors’ weaknesses and
{ljpir strong features as well as his own. He
sineeeds because he avoids the mistakes of
slhors and takes advantage of their knowl-

T
CON TERSATION A ND ORATORY.

e words you speak are the most powerful
wonpons in dealing with others. By your
words and your eyes you impress, pither indi-
yidunlly or your audience. You use your eyes
{iy sonyey impressions to the brains of others,
anil they use their eyes {o convey impressions
ly your brain, You need to cultivate both of
Mimn things.

e majority of people practically do not
yie their eyes in conversation, but if you wish
{o muke the best use of your mental powers
|4 s nocessary for you to do so. But you
don't want to gaze at another so fixedly that
i foels uncomfortable. You want to create
y plonning effect, and not lose it. Get into the
Jbit of talking straight at the person you are
pilidvouning, so that he feels that you have
lils whole interest and attention. That is
whal o person wants, and that is what you

_II"--'-"'"-:.-"=I-'.—F-_
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want to convey. The person that is tall
to you does not want you to be looking m'nul:i
the room. He does not want you to attem
to read something at the same time, I?:
wants to look at your eyes, as they convey i
him what is going on in your mind,

YOUR FOUR EYES.

Did you know you have two pairs of ayost
One pair is in your head and the othor I
}'mblr‘minr]. The vast majority use only the
pair in their head. They are really blind % |
their other pair, and as the result they sess
only one half of the thing they should sew .

You express your emotions through youp
eyes. Whenever your smile is genuing youy
lips laugh with the eyes. By studying thoas
two you ecan tell which it is. When you nie
sorry your eyes ghow it, and the person thil
is a student of human nature can tell wholhur
vour eyes reveal truth or falsehood. You tan
show the interest in whatever you are dulig
by your eyes,

‘When you meet a person be careful to look
at him or her directly between the eyohrows
and keep this up while shaking hands, Yol
must lean forward ‘wo or three inches townil
the one you are shaking hands with or spesl
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ing to, The right foot should be about twelve
Inehes in advance of the left one. A drooping
ol the eyelids or a downward look shows that
{lio person has been influenced by your per-
sonnl magnetism. Never let fiim or her look
von ont of countenance.

I'he theory is that when you look at a man
hstwoen the eyes it appears to him that you
i looking direetly into his eyes.

\Vou eannot exert the charm of your intel-
luol on another person unless you have a good
sommand of speech, Hvery one ghounld enlti-
silo the gift of conversation.

You obtain your effects in conversation in
{wo ways. You tell another what you are by
yuur voice and your Imanmner, which either
ahnrms or repels. The way you speak de-
oy upon whether the other person will be-
v in your conviction of truth and what
you sny. The culture of your mind is revealed
I your conversation and what you speak
Ahionl, Whatever you talk about you should
Lnow thoroughly; it is no use for you to have

g gront fund of knowledge unless you can con-
yuy Il to others in a pleasing way. If your
volro is harsh it will take all the charm away
fpim Lhe most beautiful semrtence.
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Affectation should never be indulged in. ¥
should be your constant aim to be natural and
enltured in your conversation. Some peopl
think by shouting they are more forceful, huf
you can be just as foreeful when you speak in
a quiet tone, and you will show off to bettar
advantage and be more pleasant to listen Lo,
You can develop your real conversationsl
ability and learn from your converaation m
great deal, as it is a great educator. Ond of
our professors gives the following to devaelap
yourself :

Never say anything about anybody which
you would not wish them to hear. Never Ny
anything that will hurt the suseeptibilition of
the person you are talking to. Never ho
afraid to utter your opinions and to stand by
them. Never miss the chance of saying &
kind word either about absent friends OF
about your listener.

If you-will bear these points in mind and by
always to be interesting, even at the fumily
table, yon will soon become a proficient oois
versationalist. When you have aequired the
art of talking well, practice diligently the
more diffi mlt task of listening well, and you
will becon e a perfect talker.

CHAPTER XX.

PHRRSONAL MAG NETISM PREVENTS
DISEASE.

Promotes health, ambition and cheerful-
nops, which is real life.

[ want to firmly impress on your mind the
pdvantage of starting the day right. F.Fn
awikening in the morning, without starting
{ think about it, uneonseionsly feeling that
you are dong right, that your course is a suc-
sunsful one, stand before the open window
whiore the fresh air ig coming in, throw hack
{lo Liead, raise the chest, throw out the arms,
denw them upward and above the head until
(hoy are rigid, and take in six deep breaths
of pure oxygen. Then relax; rest for a few
woonde,  Repeat this three times, and then
yon will feel full of vital force, and you E.hmﬂt_’l.
Voun will notice the eyes have more r.:t
i upnrkle and radiate brilliancy. This 18
anuned by the blood filled with fresh 0x3fgﬂn
tumultuously through the veins.
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You will feel like the birds in springtimo anl
that life is glorious and your wildest dremms
are possibilities,

To accumulate personal magnetism proper
attention must be given to breathing and
tensing the muscles through the nerves
When you make the muscles rigid they nre
charged with magnetism which has been nonl
over the nerves from the brain. Praction
long, smooth and deep breathing, and accoms
pany this with the tensing and relaxing axer
cises given in my previous work., You will
find in a short time you will be able to fuul
the magnetic thrill throungh every musele anil
nerve of your body. After you have exerainl
for a few minutes, and after you have com
pleted the exercises, you will feel more vigor
ous. You will never find a magnetic porsoi
sickly, as magnetism is a great prevention (o
disease. It will keep yon from having colds
and catching contagious diseases. Tho por
son who is tired and sickly all the timae coulil
change himself in a shr~t time by the cullive
tion of personal magnetism, The magnotin
condition is a warm, active and genernlive
condition. The new force that you will instill
into your system drives away the old worn
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ont foree. It is the motor {rom .whi:e.h you re:
wwive more energy and more vitality. ij.w,
don’t waste it, but use it to the best advan-
i L]
mm Iuh'L pecple fail because they don’t des;;e
pnough consistent work to the h!.-:J.d‘m?tl ﬂm
hiin, Get control of this and use it in 10
plght way. Study every x-'nhmta!'}r act n? ftfuu‘l
(I and see that these are done in aav.md.a.nui
with a definite judgment or p_m*pn:-:a, and 'm:
ditermined to accomplish this. : I‘lllm‘{-. are
(wo qualities that are very i_‘S%.f_‘l‘lLlEﬂ i .in;n:._
e the power of influence, and Ufmy are: f;_:lh;
poseful judgment and :luh"rmmu‘uun. i 3
{yrmer is the result of coneentration and .1:3
power to concentrate your m_imi.un a d}:ﬁ;};:f
phject with an as.‘mnn%‘hf%h{r:f in lth::.l 1:.:5 5
ment of your desire. This is the secre

Porson Magnetism. You must breathe into

AR RS
{hope lungs of yours, 8o you will imbibe 1

(1o blood the life-giving properiies of the 111;,
unil (o this with the mind cmmpnt‘ratm] on the
Lolief that you are going to receive, u.ml_ }rm;l
will be given, new life, hope, :unhlj:mn, which
iwll go to make up pursnuul umgnetls.;m. o
N'he gecret of succees in an;-,:thmg is lge
popotition of the ordinary things of life.
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Don’t neglect your exercises for a single day,
but be -constant in them, and you will have
bddily perfection. After omce you have
formed the habit of taking them regularly
you will feel more keenly the vital or life
fom? running through your body, and as you
continue them you will not only get the hanafil

of the present one, but you get an accumius
lated benefit.

SPECIAL EXERCISE FOR DEVELOPING A MAGNRTIO
PERSONALITY.

There are some important exerciges thal
will help every one to become magnotiny
These will make you beautiful in mind, i
body, in character; they will assist you to ni
tract the opposite sex; they will help ‘ou o
secure love and retain it; to attract friendabip
and the world’s csteem.

_ The correct position, whether youn are walls
ing or sitting, must receive your attentiomn
:i’uu must have your head up, the chin drawn
in and chest expanded. Always have (he
shoulders back and down. The chancos nre
vou will find this a little hard at first, but soon
you will find it just as easy to maintain Lhis
position as it is your present one, that the
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chances are is a bent-over one. All it requires
iy persistent effort for some time until the
unconseious mind takes it up and makes it
your regular position and a part of yourself.
1o particnlar about this, as it 18 very impor-
iant. See that your position is correct and
forget you ever had any other kind. When-
aver you are out in the open throw every bit
of air out of the lungs that you can and
hreathe by long, smooth inhalations. Draw
in the abdomen and swell out the front and
ulddes of the chest, and then exhale this with
i1 oven smoothness and steadiness. Keep up
Uiis way of breathing until youn have acquired
il and it becomes as natural as breathing at
ull. Don’t do this at intervals, but do it all the
{ime. Make this your way of breathing and
o not forget it.

You have now been taught some mighty
good habits of standing, sitting, walking and
hronthing properly. These habits should be
by now your natural ones and part of your
vonl life., You now are ready to make the
whole body magnetic. I told you previously
{hut when a muecle becomes rigid you are
mnking this magnetie, and now you want to
muko your whole body magnetic. You can do
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this by faithfully i i
sealnin fully following the following rule
' Stand, holding yourself in your new poNis
tion, and inflate the lungs at the same L
slowly raise the arms straight out and 1;:.1
from the sides; continue inhaling and 1'11.il-|.1t1§
the arms until, when the lungs are completely
filled with air, the hands touch above the haat
As you slowly empty the lungs, bring (I
hands down to their first position, Now keg
the arms tense, as this will magnetize I.I:::
;uus:;!es. 'J.‘h:ls exercise should be continud
df:;rr r11.1, least five minutes four or five timon i
Stand in the same position and extend the
arms out straight in front of the body, aud
slowly bring them back past the air]uH’||||111
the hands almost meet behind the huu.lt. Now
as you carry the arms backward fill the |1.Illlul:
with a long, smooth, deep breath, and as you
rfaturn the arms, exhale. Repeat this oxer
cise ten times slowly, Raise the arms fop
wa,l_'ﬂ and upward from the sides, whila 0%
haling, until the hands meet in front of the
forehead. Till the lungs and hold your
breath while yon swing your arms h:l:r.'l*.v:'un'.
downward and upward, and then up again ll:
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vou slowly let them come down to
while yon exhale the air.

Liines.

grent deal you are benefited.

your weight on your toes.

i raise the body hy drawing the

b flat upon the floor and gradually

{lijp body from the

{TILE

2038

{heir position in front of the face, after which
the sides

Do this geveral

V' ou may think these axercises have nothing
1 (o with magnetism, put if you will practice
{hom for two months you will see what a

Now for some more important exercises.
| fe flat on the floor with face downward, arms
ly the sides. Draw the arms slowly along
{ho floor in a cirenlar sWeep until they are ex-
fonded in a horizontal position at right angles
with the body. Gtand with heels together, but
Now throw the
jend back until it rests on the neck. Exhale
gll the air out of your lungs. Now inhale
gradually, by the method you have learned,

aArms

glowly inward. Let the palms of the hands

draw

(hom in, keeping them at right angles, in &
alraight line, towards the place where the
loly touches the floor. This movement raises
floor, and when the arms
huve reached a point exactly in a gtraight
torward from the chest, the body 18
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raised, or rather the upper part of the body,
the length of the arms above the floor, while
the lower part of the body is upheld upon the
toes. Now, keeping the hands at the same
point upon the floor, bend the elbows, letting
the body down until the chest (the head in
thrown back) touches the floor. Raise the
body again, inflating the lungs, and lower it
while exhaling the air. The chances are youl
will. not be able to do this over three or four
times in the beginning, but gradually you will
be able to increase the movements to ten.

If you will continue these exercises for uix
months, you will be so benefited you will not
think of stopping them. The truth is you will
be so different in six months that you will
hardly recognize yourself as the person whuo
started the study of these lessons. You will
stand correctly. You will look back over i
time you have spent practicing the exercinun
with a smile and you will say it was time waoll
spent, becanse you will then realize that you
are rapidly acquiring that great, wondrous
attribute the possession of which is the secrel
of all greatness—Personal Magnetism, Thane
exercises will not only develop the museuli
fibres of the body, but you will have also nos
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complished something greater. Thi.a is de-
veloping the nervous gystem. You wﬂ]‘newr
find a nervous person that is magnetic. .Ii
you cannot control yourself you cam:mt in-
fluence another person. Tt is utterly unpos-
gible to develop a magnetic personality if
your nervous organism is not ander complete

pontrol.

The majority of people waste a good deal
of energy by unnecessary movements. Some
have the habit of tapping the feet on the
floor, drumming on something with the
fingers, humming, whistling, ete. All of these
whow lack of control, and until you stop these
mistakes you will not have control enough to
uffeot others. Wateh yourself carefully and
yoo how many useless movements you mn.}se.
[{eep on your mind the mnecessity of having
perfect control over the features, handsg, feet,
i every organ of the body. Be eareful how
you sit down; breathe properly and let the
mind become imbued with the idea of calm-
fess, coolness and passivity. Dwell on the
{lionght that you must control ynmr* hqd}r Com-

plotely in every motion. BY Ithmkn}g com-

welously for a time the subeonscious mind will
{ukeo it up and overcome it, Tt is an excellent
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idea to sit a couple of times a day in the cors
rect position, keeping perfectly still, withoul
thinking of anything. Let not a single thought
enter your mind. See how long you can sif
still without a twitehing of the features, sway
ing the head or any portion of the body. In
fact, avoid all movements of the voluntary
musecles. Praetice this nntil you have parfeal
control, and this is a great foree in personal
magnetism. When something happens that
has a tendency to worry wou, just think
“This is just a little speck on the horizon of
my mind and I will brush it away.’”” Acquire
a passivity, a self-confidence, a self-relianeg,
and know and believe that you have but to dis
miss the worry to obliterate the origin,

Make up yvour mind firmly that you will not
let anything ruflle the plaeid surface of your
mind,

When you have mastered all your cmo
tions and can sit, walk, stand and talk for u
long time without any unnecessary movement
of the muscles, yon have aequired poerfocl
nerve control ana are a great deal nearor Lo
the top of the road that leads to self-suprom
acy and suceess.

It has well been said that the eye is the munt
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potent and powerful factor in the ability to
‘nfluence others. There is no other organ of
sense that emanates such an expression of
magnetism and intelligence as the eye does.
There are a few simple rules for' develop-
ing the nerve center of the eye, which I now

give you. : ot
I'ix a mirror so you can look straight 1n.|.t1
Put a small dot on the glass abount level t!{1tl|
your eyej fix your eyes on that dot, keeping
{liem there while youn slowly move tl.m head to
{he right as far as you can and still see the
dot, and then to the left as far as you mmi
Repeat this several times every mormng anc
night for goveral weeks, These e:m;m?es
strengthen the muscles of the eye, and afsﬂ
of the eyelids. After you have d.mm this for
soveral weeks glowly you can increase the
speed of the motions. It is important th:;t
vou turn the head as far as you cafl to the lel t
;111:1 right, but you want to be able to see Ee
dot all the time. You can now lengthen t‘Ei
practice and continue thc_movements untl
vou feel a strain or an aching. A}“'a}ra st:::p
Liur-st as goon as there is the least bit of strain
hllliil.‘uw stand in the middle of your room and
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focus the sight on a point in the center of the
opposite wall and then slowly raise the eys
to the top of the wall, then down to the floor;
now to the right side and then te the left, al
ways erossing the center point when going
from one point to another. Make the motions
slowly, systematically and faithfully, Cons
tinue this about two minutes each time. You
can gradually increase the length of time {o
exercise. Your eyes should he strengthenod
enough to take up the next step. Stand bafore
your mirror in exactly the same position us
the first one and focus your gaze on the pupily
of your own eyes reflected from the mirrar
with an intent, unblinking gaze. Now open
the eyes to their widest extent, keeping the
pupils foeused, and gradually close them--
not altogether, of course—but as far as pon
gible to permit of a retention of the gaun,
This should be kept up until the eyes hegin to
fill up with water. You can lengthen the ox
ercise after a few days.

After practicing this exercise until you cun
do it five minutes at a time, you are then rendy
to take up the next one. Stand before (he
mirror as before and gaze into the depths ol
your own eyes, and look as though yon wors
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{rying to see some object behind or beyond
your eyes. Yon should stand ul}::_tut ten f.eet
from the mirror while doing this exercise.
After practicing for two days take one step
nearer the mirror each day until you are close
{o the mirror. Keep the pupils always fo-
cused on each other. Don’t think vou are
looking into your own eyes, but that you are
petually gazing in some one '8 eyes. *1“1113 will
require a good deal of practme,.lmt it must
e kept up to cultivate a mn.gnf-.tm eye. Yo.u
must practice all the exercises daily. It 1s
the regular, persistent work that sumeedﬁ:
After vou have practiced the exercises
daily for ‘a month you should be S.bl!.’:t to look
uny one in the eyes with a compelling and
magnetic gaze, You are not to stare at. any
one in any sense, Your aim is to acquire a
penetrating gaze which gives you a complef.c
mastery over those with whom you come 1N
mntn{:t' and makes them unconseciously ae-

knowledge your superiority.
THE POWER OF ATTBACTION.

The sooner you get the idea out of your
Load that power is inherited the hetter it will
bo for you. You alone work out your own
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destiny for good or evil. No one else can give
you magnetie force. This lies within your
self and has to be developed by you. The sor
called geniuses of the past and present, the
great powers of the world, the strong person
alities of all times have been those that have
cultivated their magnetic foree. It is {ru
that they inherited tendencies of their chuy
acteristics and qualifieations, but if these had
not been developed they conld never huve
given the world that which the world has
never known, so in a sense they did not in-
herit them,

It may be that their wonderful powers wors
developed with less conscious effort on thely
part than is required from most people, bl
you all have wonderful powers if you will only
develop them. The trouble with most peoplu
is that they have too little desire. or de {pn
that is so weak that it does not arouse son
scious effort. Your will needs developmanl,
You want to realize that you have no limitn
tions and that you are not an antomaton (hal
is run by forces over whieh yon have no con
trol. If you believe in wuis way you will naver
have the motive force and impulse that would
bring a realization of your ideals and desiren.
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The seeret of doing things is to be‘iiev.e that
you ean do them, and you will. The object of
ull my lessons is to teach you rthat you are &
positive, conscious and iIltE]l{gcllf o.enter,bﬂ
magnet whose drawing power 1s.uz~:pr9ﬂﬁud ¥
liis desires, and his desires are si mply a reali-
gation of his ideals. If you want to be a.
power, you must first have id{!al%, Fhou Sc.t
ubout to realize them and keep striving until
YO G,
4 1Ilt. 1;*3 very important that you rmliz.e that
yon want t(': POSECES & powerful mln.glmtm Pmu
;~|r|||nlity. YVou must, once and for all t{nm,
Jismiss all idea of limitations. The im}ght
vou will reach depends on yuursuﬂr!'.. 1';"!"“::]%
Il,-nu have cleared your road fmmr lumtflt.mm-_.
-“”I! have substituted perfect relmm:-.c in the
vonlization of your ideals and dcsl‘res,‘arzd
{lioroughly recognize that all power 18 wlﬁhm
you, you will have entirel.}f and f{:rcve.[: };n-
ihed poverty, fear and dlS(H"iEE, and will E:
yolop your personal magnetism to a dﬂgr@tu
vou never dreamed of before. If you want 1.0
ke something of yourself out of the ordi-
niry, you can by studying these legsons. ﬂfﬁk
vourself this question: Shall 1 rln”thlas‘}
I'hore should be but one answer, “Yeg,




CHAPTER XXL

A FORMULA FOR CREATING
HAPPINESS.

Here is the seeret of happiness and an anth
dote fc?r worry poison. This is a formuli
that will work just as well for the young or
old, rich or poor, weak or strong. It is o
formula that took me many years to GO
pﬂul}d and T want you to consider it vary
precious and never forget it. You will find It
will always help you.

It is a formula that will cure any one of
worry. It is of wonderful value to all. It i

pox'T FORGET TO LAUGH.

When you laugh the heart beats faster and
sends 1,1he blood bounding through the b{}d}';
There is not a tiny blood vessel thrnuglmu;
the wh::r]e body that does not feel the wu\'ull
f’f motion of a good hearty laugh. Laughtor
inereases the respiration and gives a g]qﬁw Lo
the whole system ; it will brighten the eye :m.ql
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oxpand the chest; 1t will force the bad air
from the tiny cells and will do & great deal to
help youn keep your health or restore it.

(rief, bad news, worry, anxiety; fear, de-
stroys your poise, while langhter restores it.
Remember this. Laughter will help your di-
gestion. That is why you enjoy eating 8O
much better with pleasant compauny. Public
gpeakers understand this, and that is why,
when called on to speak at & panquet, they try
to tell gomething funmny. Laughter supplies
{he brain with cheerful thoughts and, as you
¢annot do two things at the same time, you
sannot worry while you laugh.

1f you are not in the habit of laughing, get
{he habit. Read funny stories once in a while.
Try to tell them to others in a funmy way.
MThey will make others langh, and you will find
{hat by making others laugh you will get the
gpirit and langh yourself.

Laughing 18 really a tonie, and for many
fhings it is better than a doctor. The follow-
inge true story will give you an idea of how
yaluable it is:

¢ A woman had & crushing BOTTOW; de-
ppondency, indigestion, insomnia, and other
kindred ills followed. She determined to
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throw off the gloom which was making life go
heavy a burden to her. She established the
rule that she would laugh at least three times
a day whether the occasion was presented or
not. She trained herself to laugh heartily
at the least provocation, and would go to her
room and make merry all by herself.

*“This woman was soon in exeellent health
and grand spirits, and her home became 0
sunny, cheerful abode. At first her hushand
and children were amused at her, and, while
they respected her determination because of
the grief she hore, they did not enter into the
spirit of the plan. But after a while the
funny part of the idea struck the woman's
husband, and he began to laugh every time
his wife spoke about it.

“When the hushand came home he would
ask her if she had taken her regular laugh
during the day, and he would laugh when he
asked the question, and he langhed again
when she answered. The children thought
that mother’s notion was very queer, but thoy
laughed just the same. Gradually their chil
dren told other children, and they told their
parents. The husbands spoke of it to their
friends, and finally the neighborhood people
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when meeting this wornan would ask her how
many laughs she had today. Natu rn.'lljr they
all laughed when they asked the question, and
that made the woman laugh, too.

#This woman had been suffering from the
greatest kind of sorrow, but the simple act of
I.uughing three times a day bruugh} hcr out of
it and put her into a new way of living. It
relieved her of indigestion, banished the head-
aches, gave her poise and peace, and her
whole home was a much better place for all
the family. The entire neighhm'h{nm% ni-!
ceived benefit from the good 311gge.st1+:m_,
[t hbecame the most happy little town 1magin-
able. Others that guffered from the same
epmplaints that this woman did, tuc:k up the
laughing habit and were benefited. The drug-r
pist's business decreased in drugs over fifty

per cent in three months, .

[f vou will follow the suggestion of langh-
ing t.iwuc times a day you will find out how
heneficial it will be. .

The next time you feel yourself becr:nmu}g
anery, force yourself to laugh, am.l you will
find that instantly your anger {]IHHFIJEHFE.
Mhe other fellow cannot get real angry “rlth
vou unless you get angry. The next time
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some one gets angry with you, retain your

poise and smile and see how much better you

are able to adjust your diff
] erence,
The Bible says: A

(X1 1
o Iier that is slow to anger is better than the

ghty; and he that ruleth his spirit than h
that taketh a eity." 3
| ‘A merry heart doeth good like a medicine
hut a broken gpirit dryeth the bones, ,
; Mtlvu;:s try to keep in gc d humor, for
anger kills happiness. Do not quarrel; re
rxrmrn;‘lhe’r; th.a.t “a goft answer turneth :;wa}r
wrath.” Let the other fellow lose his tem-

per and get angry, but you k calm
you will finish on top. gt 3

CHAPTER XXIL

THE MAN AND WOMAN THOU WERT
INTENDED TO BE.

«‘Many omniscient men and women will
soon walk the earth. Omniscience and Free-
dom are the goal of all, and in this Great Age
of Light many Egos are approaching the
blessed omniscience state. i

Man is gradually developing a well bal-
anced, gymmetrical mind, and behind this he
is thinking more of his Great Creator and
has more faith in His powers.

You are part of that great mind that ere-
ates and governs all things. There is noth-
ing that can rob you of your pirthright. The
oloser you come in contact with that great
power the more power you will have.

Only the ignorant think they are the prod-
uets of chanee. All nature works in accord-
anee with certain laws. There is never any

reason for anxiety, fear or uncertainty as to
217
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what will happen, By continually expecting
something to happen you bring on yoursell
that feeling of uneasiness, which spoils your
poise and upsets Your equilibrium, whiech {u
very fatal to your success. You are part of
one great mind and are inseparable from it,

The coming man of the higher eivilization
is going to be so ambushed with thoughts of
health, jov, ha rmony, peace, gladness, that |
will have no room for discordant moods, acol.
dents, misfortunes, ete. The coming man will
be able to make himself one great magnet [op
attracting only those things which will in
erease his prosperity and happiness, He will
not be sick, becanse he will live in harmony
with nature’s laws, and he will be able {o
change a disease thonght to a health ¥ one,

He will be cheerful, as he will keep in stoek
only thoughts that will produce happinous,
His mind will be cloged to anxiety, worry,
jealousy and envy, He will let the others thal
don’t know mourn; he is going to rejoica,

He will never think of allowing thoughts of
pessimism, wretchedness o discord to entor
his mind, any more than he would think of
taking poison. He will be just as eareful iy
choosing his thoughts as he would be in g
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leeting company to entertain if he had a min-

ister visiting. )

The coming man will know there is no s?eﬂ
word ag “ean’.!"’ The man that says "*ecan’t
15 a doubter.

b :!llrltthe new man there will be no doubts. He
will have no fear, which is most people'’s
greatest enemy,

| He will have developed himself to such pro-
ficieney that he will know he will be f.mpable
of meeting any exigeney which may arise,

The man of the future will ncvﬂ:f ent.er-
tain a poverty thought, but jnstend W}I! think
prosperity, dream prosperity, and will not
limit himself.. He will attract aﬂnln{l:anﬂg.

The man of the future will only live in an
! 1ere of love and joyousness.
dt_r;}(::f:ill be healthy in soul, mind ﬂl:lfl body,
because they will he in harmony with each
”ﬂ’;:'n-ach the ideal man it will require the
highest aspiration and the greatest effm:t.
The highest state is beautifully expressed in
the following : e

¢“With this awakening and reu}matmn one
is brought at once en rapport with i.he' umi;
verse. He feels the power and the thrill o
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life universal. He goes out from his own
little garden spot and mingles with the great
universe: and the little perplexities, trials
and difficulties of life that today so vex and
annoy him, fall away of their own agcord by
reason of their insignificance. The intuitions
become keener and ever more keen and un-
errving in their gnidance. There comes morg
and more the power of reading men, so that
no harm can come from this source. There
comes more and more the power of seeing the
future, so that more and more true becomaes
the old adage that coming events cast their
shadows before, Health in time takes the
place of disease; for all dizease and its con-
sequent snffering is merely the result of the
violation of law, whether conseiously or un-
consciously. There comes a spiritual powar
which, as it is sent out, is adequate for the
healing of oth .rs the same as in the days of
old. The body becomes less gross and heavy,
finer in its texture and form, so that it serves

far hetter and responds more readily to the

higher impulses of the soul. Matter itself in

time responds to the action of these higher

forces; and many things that we are accus-
tomed by reason of our limited vision to eall

Man and Womai Intended to Be 221

miraculous or supernatural become the nor-
mal, the natural, the every-day."’ ,
The new man will have peace, efficiency and
1BE,
pﬁlie is going to think good, act good, and l:m
good, becanse he will know by doing g0 h'c will
crowd out the bad. The better material ]%e
gives his brain to work on, the better his
thoughts will be, Never fear evil; your bad
thoughts will do you your greatest harm, 8o
don’t let them in. Keep the door always
closed to them. There is nothing that can
come out of the brain but what went in there.
You cannot have good thoughts if you are
inking of bad thoughts.
thl?[]lkiagyour duty to get. yourself rig?lt, and
always do the best you can, and that 18 wbnt
is expected of you. Don’t fret yourself about
what others are doing. Don’t worry about
evils you have no control over.

The Supreme Being is in charge of every-
thing. He will see that all things work out
aright. Conditions ean be improved only by
the individual unit improving. You are one
of the tiny spokes in a huge wheel that is grad-
uglly turning to. perfection.
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The coming man will do his part in helping
humanity by doing right and acting right,

He will look ever at the present and the fu.
ture, as he knows the past is dead. You
should join the new man brigade and start in
to what you know you should do, and keep it
up from now on,

.HE. will not go around with a grouch on,
He will look pleasant, smile, and speak kindly
and cheerily to évery one he meets,

He will never do a mean act, and he will
never speak a word that is not true about any
one, and even if it is-the truth and it will hm:l.
some one, he will not say it, but remain quiet,

1If you will only live up to the teaching of
this book yon will be far happier and faol
much better when you lay your head down an
your pillow at night. Your sleep will be ro.
freshing, I

lﬂnce more I repeat, do not entertain worry,
Direct your attention away from worry
thoughts, and keep it on good thoughts. You
have a big enough responsibility in your own
slelf, and too much if yon try to be responsihlo
for others. You cannot help their troullow
by worrying about them. By helping your.
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gelf first, you ean show others how to help
themselves,

It matters not how hard your life has been,
there will be an equal joy for yonr hardships.
There is a joy for every tear you have shed, if
you only try to find it. Life will seem better
and sweeter when you wear a pleasant face
than it will if it is sour.

Never look down upon any one, because you
are not perfect. There are people if you
were measured up beside, you would not show
to the best advantage.

You are better able to understand how to
treat others. If you have been without funds
and charity has helped you, you will give to
charity, because you know what a blessing it
is. Every loss, no matter what it is, is an
experience which you can turn to your advan-
tage. When you have recovered from your
loss you know the only real, actual loss in lLife
is death or loss of health.

The man of the future will not let any one
get the best of him, because he will reserve
this for himself. Nothing will keep him down,
because he will not be downhearted. He will
realize that the hard sledging will be the ma's-
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ing of him, that he ean do more than he
thought he could.

He will be greatly helped by understanding
the value of charity, justice, smiles; and they
will do a great deal to rout his troubles.

He will be larger, broader, fairer, and more
tolerant in every way. By his determination
to do better he becomes more prosperous and
happier while others scold and become duller
in every way, and worry themselves into their
graves before their time. He will know there
is no limit to him, and he should thank the
good samaritan that put him on the right
road, and be grateful that he had the brains

and ability to see the right road.

MY FINAL WORD.

You only need to devote five.minutes a day
to meditation to make yourself much better,
By devoting five minutes at night to absolute
solitude you will have wonderful opportuni-
ties for mental culture, brain building, and
fortifying yourself for the coming day. 1
want you to get in the habit every day at
some convenient time and think of what you
have done in the pust twenty-four hours that
youn were awake, Think caratully of every
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act you have domne. The acts you have gone
through; the thoughts you have had ; the con-
clusion you arrived at; why you came to that
conclusion. Was your solution the right ﬂ‘n:ET
By this process you will be calling thi}.l]llﬂ-
takes forcibly to your mind and you w:l_l be
loss liable to do them again. The good things
will become a reguiar habit, and thum.:: that
are not good for you to do, will be Just. a
little harder the next time. In a short while
you will avoid them altogether.

" Qtudy the lives of any one of our great
men of any age, and you will find .tha,t hiﬂ has
spent a great deal of his time in aol_lt-uda,
gizing up things and making a mental inven-
tory of what he has been doing, and what he
wants to do. Thinking of things that have
happened, makes the brain grow and makes
it stronger, and you are able to detect m:fd
oliminate the things which harm the brain
and make it weaker.

Watch for yonr positive and negative H.E‘t.&
The wise and foolish things you did, see if
\t srould not have been better not to have done
{liem. Are you progressing 0T going back-
ward in develdping good gualities? If the lat-
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ter is the case get a hustle on yourself and

develop the former.

Practice this sizing up for two weeks and
notice the improvement. You will be so 1o
paid that you will keep it up.

Analyze your problems and decide for
yourself, and aect alone, Don’t ask adviee of
others. It weakens your own powers amd
makes you less certain. Most people will ad-
vise you in a way that they know will pleags
you, unless they figure in the results, in whieh
case they will advise you so that they will he
benefited, Other people’s advice ugually in
of no value fo you.

The strong man lets it alone. Studying thin
book will give you a great deal of help on
how to stand on your own feet. You are the
one to solve your problems. Keep this ideu
before you. Iveryone is busy with their
own affairs. Ewveryone should be their own
advisor, director and counsellor. Let your
will-power dominate and yon will be a power
and success,

Magnetism is a big subject as you no doubl
realize, and a very important one. It is made
up of a lot of small things and it is not o
mysterious power as some would lead you to
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believe. It is your duty to yourself first of
all, and duty to your loved ones, and to the
world to develop this force, There is no
greater aim than to want to be invineible and
fearless, unconquered and powerful before
the world.

The real man will not be affected by the
winds and elouds and storms that pass by, but
he will be a living, breathing model of God’s
most wonderful masterpiece, ‘‘Man!"’

Friends before saying good-bye I wish to
impress on your mind that by just reading
this work through you have derived some
good I hope, but not a great deal. But if youn
will read it over slowly and get a note hf:n:rk
and write down what appeals to your parh.m-
lar needs, and then practice the instruction
until it sinks into your subconscious self
vou will find you will be greatly benefited.

" 1would advise you only to read one chapter
of this book a day, and then think about how
much you have read. Write down on paper
what you ecan remember. Then re-read the
¢hapter and see how much you overlﬂoke:i.
This will sustain your interest and get you in
the habit of right thinking. If you have been
very busy all day and have not had time to
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do any reading take ten minutes before you
go to bed and read a chapter. Think of
nothing else but what you are reading. As
you lay your head upon Your pillow think of
the helpful thoughts you have read. Go to
sleep thinking of these thoughts.

The next morning after making yonr toilet,
drink two good sized glasses of water and
then re-read the chapter you read the night
before. After cating your breakfast take up
the duties that require your attention for the
day, and be determined that you will have
the strength and will-power to overcome the
things that youn have formerly worried and
fretted about. If you will follow what you
have read in the preceding pages you are go-
ing fo gain personal magnetism from this
time on :

I know the road to lead you over; all T ask
for is your sincerity, patience and faith until
you know the road. I know I can lead you
towards the fountain of gtrength and to the
ladder of progress,

It matters not how many times yon have
failed in following other systems, I know you
can succeed by following mine.

Throughout this work you have been given
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cold facts boiled down to the essence. I advo-
cate no isms, freak beliefs or miracles. You
can get what you are seeking if you will only
put forward the effort. It does you no good to
know something if you do not practice it.

Study the lessons one by one, and practice
the rules contained therein, patiently, faith-
fully and persistently and you will acquire
a full and better life, and you will become
more magnetie,

Great characters are made possible by see-
ing man as he is and as he ought to be.




