


&.» L,.II i sy UI .sI)I 131 %;‘%:*”U.p.dl oS
u..h:ug o):u.u

i il alySI dyluall 351 givo pgs ildg
Lals :solyll Jodiy g3l ell3 J dale uainy)
ubadﬂmﬁfuujlsbg &angglMl&ag
&ulkp;uaw aiall G g3l jolxo
- pmall G LS G Ja2g.-

dude - Cuusl) gy Ol U.> M «&A:Jl» ol
- edlaa 6m -asLullg 3Lall.







Ooso 4l dll )] pudall susll
Eball

Content wavager at
- deadline Aendery
Lorten wavager at waserink
Contert wavager at True
narketing
Content /WIWIW at WWM Ligh.







aioolilalisly piialle il o
4 )2uwg «Alaig «dic cliledgig




S Bosiaihailie s o




Inbound Marketing

O3> Lle 3 Gigaws Lglwl 9o
e3> Li>3 @ilog doy




Outbound Marketing

doi2y (53485 (8yguu Oglwl g
ol ool yuisleoll EJQ).:JI ke
530 Al yggoxll PLol O loasdl
I2all agolainl (s30 (e )J?.i“ o)
chuid] eginyols ol

=

)
o
-~

~Sntpgein




bl Native Advertising
d>wo 30l

degdrall BN glgil (o £o5 90
Ul baiell Lle (seiall go 2ub
OUNe Bl @uad3 9o dio Logll
3535 jul ol dncio pu diiyylay
£ )> <15ng (:.x'zi.u.m.]l L) Casy
Aodual =i o b




Sponsored Content

J19 (o dle)g doc)y @i (Soixo 9d
Aleyll dg=d xusei o dy)ylad dodle

/
<




JSJ goall pay per click JIPPC

Lo Hlaall g0 (LY (yo g3
i sanaiaall a il )8

/
<




Ul degosall OBl e sais
LoJ ol Oz L5 8 rglan
Olals JBob @wl P92
169 204l @ing 83350 dumlide
ONedl Lle bo asud 60 boaic




Search Engine Optimization

&_99.,0.| ul.cul.«.;..wo..;.” 0 CLCg.o:w

L_A-k.k

I EJLU )..ha.u d.LSZ.>cJ U-’Q)"‘SJSI
.bL?w




28g0ll Wl)bj sac Website traffic

g99all)l) Gaeguwl )51 I35 a=lg pS
Teleliy '




dcg9i0 il lhbjy Organic traffic

UlJluuuLJ.sz_Og.o Ohb) dae Lisy
)Q.CQ_QM).L_C).)LAO.DL)»OL_ULA}

alyziwidly Wgy ugdll

<




d.>Liaoll delSJl Keyword

i LUl el s
E_suosw A )9 Lo lgw Coyg




Remarketing

2o lolelisy pad saw GUI Gold
b a bl o




Olagiwl 85lc| Ad Retargeting
OLe A

L9287 drad) dudygun dumidlyiwl g
donose Sbde] Gose LI
ol 38 Jub cledga lg)ly SUI Goloui
0Ss ol eliodle o Jelasl
JI gadio ol eluidl ddec iglaSo
.CTA




dowl & |5 dudle] d>luwne oaic
- .odedl advertising




e ol> JSuin CwalSSH bl 6]
05 yad 69>y lglug el aiiall

.word of mouth deuwl




ol ¢l 43 olaog puiioll elidae o)
.sales Promotion deuwl s 4o ¢




gl il 29l 3> o Cadbs o)
dawl 03 el piiall pasiuwo
undercover marketing




1399 3uiS Gl Jrog 9 el cdji o
dowsl 15 " iy 20,b" Loldiing juiy
.viral marketing




Growill Ogluwl g o) b
O A2 @ig bleyg bide] dacg
03 4S5yl ol euwyll 28gall

- G| Brgmd douwl
.E_marketing




3)ydb (§gwidl Email marketing
. 98I
JlwJb ggwidl SMS marketing
duaill

Syl Juordl zidl Sogd)le io
Oyeie Heall Lle

//

/
//
-~

<




_a5lglb g9l Telemarketing

b Oe gedl 9% Bromdl (o g9
Al cHlel Sl

,,5 _




)9l HlSo 91&0&0%5—6—""&
giall Gold) 7y g0 Ol Euzo
593530l G Lo addlell 035 (55" eleln
G99 vay lg=uyw a3l Glawallg
referral dowl 05 "dslio dedio
.marketing




ool iell o5 cladiy i o)
personal Selling rulo gu 1>




450 Sled clely xiiall e g o

diy3gg @l HS o) Jladl Juww e

olo e (g douwl 03 CIlSo
Indirect marketing

<




giwanll (o 21y 05 iioll o) Lol
ol (G195 dowl 038 ¢l 6l
.Direct marketing




ool Gle el el g o) Lol
dowl 639 091509 0g0 AL Hliie

freeibe diuelb §ygmill
.marketing

=
<




iall io (spiin Jras Ll o) Lol
dawl 15 "o gS" 2lio iasg
Affiliate dgosalb (Goguuill
| Marketing

<

<




Ola>3l Event Marketing

O3 o by Gaguuidl (o §oi
ahloill  aslasll

<




ol Influencer Marketing
gl go

00 S e @vic LU juiglaidl
Jmlg.’:’“ Jlwg e Guliall
Elioas gl Elxiied gyl elois2

‘.

8

~Sntpgein




Brand ol dy)loall dodally el
Awareness

dodelly jgg0=dl )S35 cli lag
il udyle loigSg whicly dy)laill

Al Josi)

<




A/B testing dowl pllauas (19

G (i d)lba) ddy)b (53
- Jladl oo
3 @3 1By D gl Ji5 2l
9 AR | WIS I Wit P g 9
el
285 §SJg Cawgdl Gud Jjis &bl g
o Lgo cusS Sl dasall 9l CTA
0829 (puo L9guinig dalizo Dlgl 58
Gl 8 Ll




brand da,ull dodell ¢3gll
Loyalty

.x>9J9L..5.).>.3|)+UL)aL'>L.oQ9S3L§J3|
(<_z_.o.u.u l.oJL_,.«.sz.) («Sd ..\Jl).«.ll).A_CL_.LC—LOA
0080 wl Jobs 699«\”) Ty
.u/..\ >l.1.0"




brand 4;,ull dodell g
identity

Ayl dgally Nl S g0
)lsz.leg L)|9-|2|9 d.;.zul).;_w}ug

L_J940_| CLo.SZJg

<




Sl Jaeo Conversion rate
ol Cugll 2840 ,lg3) dygiall duwill
UUI landing page bgygll d>o.0
J2alb oS3 elyidl 18 lgas L

4

A

<




dudyg.ui dla> Campaign

LUl lelyz o @il o Ak
Lo o)yl g8 Hldue Lglosi




Jeladdl Engagement

. o oo M
)loill eliode 2o jagenll Jelds (s
l 4:!) : . : SI . e 9




ekl Impressions

slelsy el lgsd saban LI Olyall sac
 Uheio gl dude y81l @3 padl Gas




Jeladdl Engagement

T
e | cliode 20 )9g02dl Jelai (s
l Q.J.)L.z*J : SI . e o 9




4alS5 Cost-Per-Acquisition (CPA)
Jodl O luwss|

232 Jwes Gle Jguanl) dlox 3 dalSs
' 333> 20 diloc ol




bg.gll d&xa.0 Landing Page

it v halllad e p i
- gornds wedll Gle el e il e
darill Loolss 16




Jaisall Jeosll LEAD

Ayl eliode go Jelain LUl Gasddl
' ld Juece 9950 Joiseg




9agiwall yogoxdl Target audience

320 Sorsal dosslfpeiall g
Lo Woyle GiigSie uediae Sellgiwall




eMe2ll 3dgi Lead generation

Salazsall éaall sbiil 5 ddac.




- Buyer persona

O e et Juooll diadg duasud
Ao




Jlg Target audience JI ;o 9l @l
..lg.9 ;S0 Sbuyer persona




Customer Acquisition Cost (CAC)

SMJL iy 3> Juee Olwisl dalsS




cxusiCustomer Segmentation
e Mozl

ol location JI (sj dSyinall Gasbaxl
O3l gl Wgluwll




Customer Lifetime Value (CLV)
 Jae2ll daslall deusll

doss> Lle Jreall o Sl JolSII gleoll
- Gl Jlgb g o




el Llai>3| Customer Retention

shidoc Lle Ladla jadin il S el o
- 39 FI Fsvasaall




Customer relation management
eNosll Wldde 8)l5] (CRM)

Jeoall codlelai o Uil LgisSs JS
olas Lixddle paas yadi oline




Key Performance Indicator (KPI)

PXI| PRVFI FEXVERBUNEE I N ESUSSRVIT
- Ol ol Ll




L,o.‘goul Coudl Market research

L99-wJI J9> Ubl—u“ LJJJ>«J9 go=> ddoc




ol dioil Market automation

Gl aleall ki) mabulialii




9agiwall (§gull Target market

(o.glpg_) ng?u.) e Mol OO0 d€go>0 15
Lisuiio 9| Lo 2>




gl zaiall Market mix

Grguuill il yiwd doyy 3l puolisll
Oallg «zmagydl el miiall)




d>ilyiwl Marketing Strategy
GIouidl

J dossdl gl priiall pugyidl dlolS dns
83350 dud)guud Colanl (GuB>0




dy)>3 User Experience (UX)

il lgw giein Ul dolell 4yl
plasiwd| dggw (s) cleliy 29g0ll (9
. Jaidl ddggw




PW‘ dg>lgUser Interface (Ul)

)l))xl il MI




cdbll ¢l)>| Call to action (CTA)

- S e




zall 8L> 8)90 Product life cycle

0)Sall Jol (o riiall 8l> Caran 3900
Cdlll )" ol asd pglaillg cLisl




il yelai Product development

. il yighaig el




Return on Advertising Spend
e Bl Glaidl Lle vlell (ROAS)

dlosdl 6claS ywlis) dossswin (wldo
AWl Wbl d5ylae A5 o dodle )
' Odedl dalSn (dlesdl (e




Gl 208 Marketing funnel

- eall 5o el gy sy Gl Jo 1l
sl Gl dyy Ll dodlall




Social Media marketing

Lase Jledgudl Dlain yue (G2gundl




dSglos 8L Owned Media

Lasd oSty LU laiall of lgaall
Colwwgll g9g0 (5) 45 il




Search Engine Result Page (SERP)

L.AJ!.&J‘L_J).XDUQ&.LE.ULJ.UICLk.Q.&OJlLS.)
~ .paied ¢ Organic xlo Lgsd H9Sug




Ja=2e Conversion Optimization

Jag=>l

il 39> iy Jrgadl Jae s

CTA cellan)




Soicalb (9wl Content Marketing

3l ool L9 szl plasil oo




31333l Jase Bounce Rate

Lo a2y 289l Ig)3ley I Hlg3ll s
Ao Ly 835lg dxio lgdguin




2l Jas=o Click-Through Rate(CTR)
yealadl blao

OBl LGle whail sae cudny iy
Odedl Hoye Dl dac Lle eleln




Goull ensi Market Segmentation

y2uol dcganol Bomll @puds ddac (53
 WOlguiniaddl uSdgiiell (o
il




Jd=5 Competitor Analysis
O Lol
- bg8)l bles Loyeig liwslio L8)e5 Sl
o pad3guas iy pgicliy oy










